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Mueller 
Climatro! 





... your assurance of precision 
performance that builds extra 
sales appeal for your homes 





Mueller Climatrol’s up-to-the-minute manufacturing 
methods make possible precision production, insure 
precision performance in the finished product. 
Continuous inspection of each unit as it is assembled 
controls quality — means continued satisfaction and 
low maintenance cost to the user. 

From your standpoint — homes that are equipped 
with Mueller Climatrol are homes whose resale value 
holds up — homes that re-sell fast. Mueller Climatrol 
is a check-mark on the “less-risk” side of your ledger. 

Look for, specify Mueller Climatrol — the 
Big Name in Heating and Cooling — to be sure 
of extra value in your homes. 


Mueller Climatrol 


2054H W. Oklahoma Avenue Milwaukee 15, Wisconsin 
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June 22-26, 1953, Sixth Annual 
Mortgage Banking Seminar, North- 
western University, Chicago. 


June 29-July 3, 1953, Third Annual 
Advanced Mortgage Banking Sem- 
inar, Northwestern University, Chi- 
cavo. 


August 17-21, 1953, Second West- 
ern Mortgage Banking Seminar, Stan- 
ford University, Stanford, Calif. 


November 9-13, 1953, 40th Annual 
Convention, Miami Beach. 


January, 1954, Senior Executives 
Course, New York University, New 
York. ; 


February 25-26, 1954, Midwestern 
Mortgage Conference, Conrad Hilton 
Hotel, Chicago. 


April 12-13, 1954, Eastern Mort- 
gage Conference, Commodore Hotel. 


New York. 


THE MONTH'S COVER 


, What’s this—a bathing beauty on 
the cover of The Mortgage Banker? 
Well, of course, and why not? What 

, better reminder could there be that, 
come November 9 to 13, you have a 
date in Miami Beach, Florida for 
MBA’s 40th annual Convention. And 
as a further reminder and to assist 
you in making your plans to be there, 
a special section of the magazine be- 
gins on page 13. It’s about the Con- 
vention and Florida, all designed to 
put you in the mood for Miami Beach 
this Fall. 
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Bryant’s new “COMMAND-AIRE” TWINS 
rate as Best Mortgage Protection in Years 


... bring year ‘round conditioning to lower 
cost homes... protect against 


obsolescence ... keep resale value high! 


Here’s why new homes equipped with Bryant’s 
“Command-Aire” Twins represent an attractive 
mortgage opportunity for you. First, consider the 
sales appeal in year ‘round conditioning that’s... 


30 to 50 per cent lower in cost! Mass production 
techniques have enabled us to bring the price 

way down .. . to make year ‘round conditioning a 
practical feature in moderately priced homes. . . 
homes that buyers can afford. And these buyers 
have the convenient option of installing . . . 


Cooling initially —or later! The “Twins” are 
actually independent heating and cooling units. 

This means a homeowner can add the cooling 
“Twin” to his system at any time—a feature 
particularly attractive in the case of open-end 
mortgages. And once the “Twins” are installed 

you enjoy this sound safeguard on your investment: 


“Command-Aire” equipped homes stay 
modern, attractive and easily salable for years. 





And resale value remains high! 


There’s no place like home...with a bryant 
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This Has Not Changed 


For the mortgage banker and the mortgage lender this is 


ARKANSAS bch 
MINNESOTA a time of change. 

yes ly of, and demand 

OHIO Interest rates, supp y of, and demand for mortgage money, 
FLORIDA real estate prices, all are shifting and changing. 

GEORGIA 

MISSOURI It may be a while before the pattern is formed. 
TENNESSEE 

KENTUCKY However, this has not changed—any mortgage is a safer 
MONTANA mortgage if the title is insured. 

WYOMING 

NEBRASKA You sell a better mortgage and you buy a better mortgage 
MISSISSIPPI 


if a mortgagee policy of title insurance goes with it. 


WEST VIRGINIA 


SOUTH CAROLINA Our service was planned by mortgage bankers for mort- 


KANSAS bon . 

nutes: amet gage bankers. Policies are issued through branch offices, 
LOUISIANA agents or direct from the home office. We are prepared to 
NORTH DAKOTA take care of the title insurance needs of mortgage bankers 


generally in the states listed. 


Capital, Surplus and Reserves 
in excess of $2,850,000 


TITLE INSURANCE COMPANY OF MINNESOTA 


125 SOUTH FIFTH STREET Lincoln 8733 


MINNEAPOLIS 2, MINNESOTA 


THE MORTGAGE BANKER * Ju/y 1953 3 











® (iunnison Homes 


Manufactured by Gunnison Homes, Inc.. New Albany, Indiana. 


4 


OU want, of course, to invest your mortgage money 
Y in homes that are well-constructed from the best 
materials—and you are assured of this in every Gunnison 
Home. You want good appearance, efficient design, and 
high resale value, and a Gunnison has these too. 

But, besides these, there are extra advantages to 
investing in a mortgage on a Gunnison Home. Preci- 
sion-factory construction insures predictable erection 
costs, without variation in material specifications ot 
quality. The variety of elevations available means that 


each Gunnison can be individually suited to the needs of 


3 ( £ SeRe Be eS 
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And you benefit, 
too, from the fact that Gunnison Homes, Inc. is an estab- 
lished company with many years’ experience in the 
home-building industry. 

Your mortgage investments in Gunnison Homes do 


the home-owner or land evaluation. 


two things: as a wise investment they protect your 
depositors, and as a stimulus to good, economical hous- 
ing they contribute to the growth of your community. 
Gunnison Homes are a quality mortgage and a standard 
mortgage in the $6500 to $12,000 range. 


ee 


| 
| Gunnison Homes, inc. 
Dept. MB-73 
Gunanen”— nedemen ot | New Albany, Indiona 
aiacsiai | Please send me free copies of your new 
| booklets, “Gunnison Homes Plan For Better 
Living™ and “let's Choose A Gunnison 
| Home.” 
| Pe Picievansescessccesneccscucueseosees 
Sn 6 ka cvinueecnscustescecsencses 
| Ge eekcesseesccecsqecenessns 
RE ee ee State. 


a7 6 8s 


What is behind the protection of every 
Title Guarantee Policy by 
CHICAGO TITLE AND TRUST COMPANY 


1. A record of 105 years in the title business. 
2. A record of 65 years in the trust business. 


3. A long history of intimate relationship with mortgage lenders, lawyers, realtors, 
subdividers, builders, investors—every type of owner or dealer in real estate. 


4, Sound financial strength and responsibility as indicated by Chicago Title and 
Trust Company's balance sheet: 





ASSETS LIABILITIES 
ee ee ea Trust and Escrow Cash Balances . $14,573,988.55 
Marketable Securities (at cost) Cash Deposits as Indemnity against 
U. S. Government Obligations $24,325,601.53 Specific Title Guarantee Risks. 2,409, 266.96 
State and Municipal Bonds 7,434, 106.59 Accounts Payable. . . . . . 94,226.15 
poe ne = Preferred Stocks en oan Accrued Taxes Payable . . . . 1,910,202.40 
ee 752 d » , . 
: = ‘ f 993, . 
Nac Mongege . . . . t. 225,226.60 Reserves for Losses and Contingencies 3,993,890.62 


Capital Funds 


40,338,124.96* , 
Capital Stock $12,000,000.00 


Reserve for Market Fluctuation 4,818,662.60  35,519,462.36 


Accounts Receivable (less reserve) 909,362.92 Surplus 10,000,000.00 

Sundry Loans and Investments . . . . 72,659.67 Undivided Profits _3,367,259.15 

Real Estate (less depreciation) . pated 109,875.50 25,367,259.15 

Stocks of Associated Title Companies (at cost) . . 713,578.48 Total Liabilities . . . . . $48,348,833.83 

Chicago Title and Trust Building Corporation . 5,750,000.00 i ati acs Ui 

Title Records and Indexes . so + + + + + _1,500,000.00 Assets in the amounts provided by statutes of IIlinois 
Total Assets + ee 8 8 + + + §$48,348,833.83 have been pledged to qualify the Company to do 

*Market Value $42,951,552.80 business and to secure trust and escrow cash balances. 











The finest statewide service—available through our regional ofhces 
servicing 64 agencies in Illinois—now brings you this complete title 
protection quickly and conveniently. We shall be glad to send you a 
list of these offices on request. Reinsurance through local companies 


in other states is also available. 


CHICAGO TITLE AND TRUST COMPANY 


111 West Washington Street - Chicago 2, Illinois 


Springfield Decatur Danville Rockford Edwardsville 
409 E. Adams Street 217 S. Park Street 23 W. Main Street 111 .N.Court Street 112 Hillsboro Avenue 
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PPARENTLY MBA’s Statement of Prin- 
ciples and Recommendations Concern- 
ing the Organization and Administration of 
the Federal Government’s Housing Agencies 
and Programs has been favorably received in 


Washington. 


Certain recommended steps have already 
been taken. Commissioner Hollyday has ap- 
pointed an FHA Advisory Committee of five 
representing the fields of housing and housing 
finance. Interest rates on VA and FHA Sec- 
tion 203 and 207 loans have been advanced. 
The rate on FHA debentures has been in- 
creased. Additional authorization for Title | 


has been provided. 


In addition, legislation has been introduced 
in both Houses for interest rate advances of 
4 of 1 per cent on veterans direct loans and 
for FHA mortgages on cooperative, military 
and defense rental housing. House-Senate 
conferees are now meeting to iron out differ- 
ences in their positions on public housing. 
The House wants no further public housing 
at this time while the Senate bills seek to 
authorize 35,000 additional units this year. 


In the meantime, the mortgage market is 
still up against what is probably the worst 
stalemate we have ever experienced and the 
outlook for the immediate future is, to say 
the least, quite confused. The interest and 
debenture rate increases, coming as they did 
almost simultaneously with the upward re- 
vision of Treasury interest rates for long-term 
government securities, are proving to be inad- 
equate and ineffective in the face of the 
accumulated heavy volume of mortgage of- 
ferings and offerings of other types of indus- 
trial and commercial securities. 


The objectionable features of the fixed 
interest rate are more emphatically evidenced 
than ever. The 4 per cent increase on FHAs 








President’s Keport to Members 


is certainly not in line with recent general 
advances on rates of government and cor- 
porate bonds. Many believe that the 41% 
per cent VA Ican would not have the rough 
siedding it is now experiencing if the proc- 
essing of GI loans involving appraisals, credit 
examination and property inspection were 
handled by FHA facilities. Some investors 
who do not like the implications of the VA 
discount directives and practices find it diffi- 
cult to make purchases at or near par when 
others are taking full advantage of the dis- 
counts now permitted. 


It is significant that FHA has had few if 
any problems with questionable discount 
practices and many believe this may be at- 
tributed to the policy of restricting the origi- 
nation of loans to established responsible 
lenders who are approved mortgagees and 
whose operations with respect to fees and 
charges are subject to close supervision and 
control. If FHA handled processing of VA 
loans as we have suggested and only ap- 
proved FHA mortgagees were permitted to 
originate loans, it is reasonable to assume that 
there would be less disorganization, demoral- 
ization and confusion in the GI loan market. 


Institutional investors seem pretty generally 
agreed that a major handicap facing the FHA 
loan today is the debenture rate. Many who 
are anxious to cooperate with the program 
and would be inclined to accept the present 
yield disparity of the 41% per cent rate are 
nevertheless unwilling to buy the loans in 
view of the fact that the present rate on 
debentures, even with the recent increase, 
is so far out of line with the present bond 
market. 


A prudent investor today must face the 
fact that risk of foreclosure is greatest during 
the first few years of the loan. In the case 
of a 25-year FHA loan, if foreclosure should 
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occur within 3 to 5 years, it would mean that 
the investor would receive 23 to 25 year de- 
bentures with interest at 234 per cent. With 
the recent 34% per cent 30-year government 
bond now selling at approximately a point 
under par, this 234 per cent debenture rate 
becomes wholly unacceptable and is certain to 
be a serious handicap to the marketability of 
the FHA loan. The FHA receives a premium 
of Y2 of 1 per cent for what is supposed to be 
100 per cent protection against loss of mort- 
gage principal. The debentures which it pro- 
poses to issue in settlement of loss claims 
should be marketable at par. The VA policy 
of paying guaranty claims in cash was gen- 
erally recognized as one of the important 
factors which prior to recent rate increases 
enabled the 4 per cent GI loan to compete 
with the 444 per cent FHAs. 


Under present law the FHA Commis- 
sioner has authority to advance the debenture 
rate to a maximum of 3 per cent. The jaw 
should be amended to-vest authority in the 
FHA Commissioner, with concurrence by the 
Treasury, to fix the debenture rates at a point 
not in excess of 3% per cent or in lieu thereof 
to provide similar authority to shorten terms 
of debentures so that rates within the present 
maximum limits may be made effective. An- 
other alternative would be for Congress to 
re-enact provisions which were in effect from 
1938 to 1941 exempting FHA debentures 
from federal, municipal and state income 
taxes—like public housing bonds! 


As this is written, both the House and 
Senate Banking Committees are hearing tes- 
timony on S. 2103 and H.R. 5667, com- 
panion bills which propose to amend the 
National Housing Act. A sub-committee of 
the House Committee on Veterans Affairs is 
holding a hearing on the shortage of GI loan 
funds and the directive of May 18th on fees 
and charges. MBA General Counsel Samuel 
E. Neel and James W. Rouse, chairman of 
the MBA GI Committee, are representing 
the Association. Some of the things which 





we propose to help overcome the problems in 
the present mortgage market will be em- 
phatically set forth. 


The proposed provisions for lower down 
payments and increased insurable amounts 
for FHA loans have been eliminated from the 
Administration’s new housing bill. It is re- 
ported that the Federal Reserve objected to 
the increased insurable amounts and the 
downward adjustment of equity requirements 
on the grounds that they constituted a move 
toward liberalization of credit contrary to 
present FRB policies. It is apparent that 
the Administration considers the housing bill 
now under consideration as more or less 
emergency stop-gap legislation. The ultimate 
objectives of the Administration, insofar as 
housing matters are concerned, are not ex- 
pected to be acted upon during this session 
of the Congress. Recommendations of MBA 
are receiving very careful consideration in the 
studies now being made preparatory to the 
introduction of legislation early in the next 
session of Congress. 


By the time this appears, several MBA 
committees will be meeting in Washington. 
Our FHA, GI, Federal Legislative and Wash- 
ington Committees, together with our Mort- 
gage Market Stabilization Committee and our 
Executive Committee, in addition to handling 
other business, will be reviewing and revising 
our Statement of Principles and Recom- 
mendations in the light of the present market 
situation and contemplated new legislation. 
A number of suggested revisions and addi- 
tions will be given careful consideration and 
it is hoped that, as a result of these meetings, 
definite steps may be taken leading to the 
solution of at least some of the problems with 
which our members are confronted. 


Brown L. WHATLEY, Wage, 


Mortgage Bankers Association of America 
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HOW HIGH IS UP? 
































es 


(In this hat, “up” is not 
as high as the brim is 


wide. Measure it.) 





Appearances can be—and frequently It tollows that Lawyers Title policies are the most 
are—deceiving! accepted ttle insurance policies in the nation 
they are used by more financial institutions over a 


wider area than are those of any other title insurance 
insurance contract. They measure the strength and company 


character of the company that issues it 


Wise businessmen look beyond a policy 
form to determine the protection provided by any 


Comparison ts meited Upon request a finan- 
cial statement will be gladly furnished.) 


( Virginia ) 


lawyers Jitle [nsurance (Orporation 


Operating sn New York Slate as \Urgunea) Layers Tidle Inturance Corporation 


Home Office ~ Richmond .Virginia 


BRANCH OFFICES at AKRON * ATLANTA * AUGUSTA * BIRMINGHAM * CAMDEN « CINCINNATI * CLEVELAND * COLUMBUS (GA.) 


COLUMBUS (O.) * DALLAS * DAYTON * DECATUR * DETROIT * MIAMI * NEWARK * NEW ORLEANS * NEW YORK 
NORFOLK + PITTSBURGH * PONTIAC * RICHMOND * SAVANNAH °* SPRINGFIELD (ILL.) * WASHINGTON * WILMINGTON 
WINSTON-SALEM AND WINTER HAVEN. REPRESENTED BY LOCAL TITLE COMPANIES IN MORE THAN 150 OTHER CITIES 
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Hard Money Policy Here to Stay 


ARDLY than 

have elapsed since the Treas- 
ury-Federal Reserve 
more bond market history has been 
compressed into this period than into 
the preceding decade. The past sev- 
eral months have set a particularly 
fast pace in the unfolding of an 
erratic, at times disorganized, but ex- 
tremely interesting market for fixed 
income securities. 


more two years 


“accord,” yet 


By comparison, the stock market 
has been a well behaved, orderly, 
and thoroughly dull affair. 

The principal questions suggested 
by current events include: 

»> Why have the changes been so 
great, so rapid, and so difficult to 
predict? 

>> What do supply and demand fac- 
tors suggest for the outlook? 


>> What will be the part played by 
the monetary authorities? 

>> What are the implications for the 
various categories of fixed income se- 
curities, namely, Governments, mu- 
nicipals, corporate bonds, preferred 
stocks, ete. ? 

>»? Finally, how do fixed income se- 
curities look in comparison § with 
equities ? 

I have been unable to find a time 
during the last thirty 
apart panic and money 
crisis situations, we 


years when, 


from war 
have witnessed 
so abrupt a change in bond prices. 


What occurred in the public utility 


— Unless There Is a Slum 


A close look at how the tight money market got that 
way, the position of fixed income securities generally 
and the possible competition which mortgages must face. 


new issue market between January 
and May is without precedent for 
periods of steady economic activity. 
High quality bonds, those usually 
rated AA, sold to yield 3.25 per cent 
in January, 3.40 per cent in Febru- 
ary and March, 3.50 per cent early 
in April, and as high as 3.90 per cent 
in May. During the same _ period, 
the longest marketable Governments 
declined about five points to increase 
their yields by 0.35 per cent and a 
representative index of municipal 
bond yields rose by about the same 
amount. 

The explanation for the rapid rise 
in bond yields is to be found in the 
changed character of the bond mar- 
ket. For the most of the past three 
decades there was a fair amount of 
elasticity to the market because credit 
or its equivalent was available when 
necessary to meet an expansion in 
the demand for investment funds. In 
the 1920s, individual bond 
were important and there existed a 
strong investment banking system for 
the distribution of new issues. Also, 
the commercial banks were a factor 
at times and their expansion of credit 
provided the market with a degree 
of elasticity. Salesmanship and bank 
credit combined to bring out the 
supply of funds so effectively that 


buyers 


By ROGER F. MURRAY 


bond yields were in a stable or de- 
clining trend despite the increasing 
demand for investment funds from 
private sources. 

In the 1930s, there was no prob- 
lem in meeting the small demand for 
money, and yields declined almost 
continuously until the rate structure 
was frozen for World War II financ- 
ing purposes. When private invest- 
ment activity quickened in the early 
postwar years, only a modest increase 
in rates was permitted. Virtually in- 
definite expansibility was provided to 
the bond market by the well-known 
pegging operations of 1947 and 1948. 
The flow of savings, although very 
large, was inadequate to meet a vig- 
orous expansion in plant and equip- 
ment outlays, working capital re- 
quirements, and real estate mortgage 
debt. 

However, as long as the Federal 
Reserve stood ready to buy long-term 
Government bonds at what amounted 
to fixed prices, the thrift institutions, 
which had accumulated much larger 
holdings than they really wanted, 
could comfortably meet private bor- 
rowing demands and readily make 
commitments for months ahead. 

The easing of the money markets 
1953, however, 
taken to 


was discontinued in 


and no assist 


were 


steps 





Vice President. Bankers Trust Company, New York 
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l'reasury refunding operations until 
mid-May, when modest purchases of 
hills started. Meanwhile, the 
outflow of gold and the increase in 
currency in circulation were reducing 


were 


bank reserves. 
So tar 
has 


the Federal Re- 
a policy of per- 
restrict 


this 
followed 


year, 
serve 
mitting market 
credit, thereby complementing the an- 
management program 


forces to 


nounced debt 
of the Treasury. 

Since there is no reservoir of in- 
dividual bond buying, since the com- 
mercial banks are not a factor, and 
the policy of the monetary 
authorities is rather than 


expansionary, the bond market has 


since 
restrictive 


become a predominantly cash mar- 
ket. There has been some convertible 
bond financing in which bank credit 
was employed but it is not important 
currently. 

For a supply of funds, the market 
must rely on the ponderous mecha- 
nism of our great thrift system, com- 
posed of the life insurance companies, 
mutual banks, savings and 
loan associations, and pension funds. 

We _ know that 
are gathering small savings at a rate 
a growth in 
While 
tre- 
extended 


savings 


these institutions 
which should produce 
assets of $12 billion this year. 
institutions become 
mendously effective 
periods of time, they cannot respond 
quickly nor is there any important 
in the flow of funds over a 


these have 


over 


elasticity 
few weeks or months. 

Consequently, the rapidity of bond 
market changes, the lack of conti- 
nuity in prices, and the disorderly 
conditions which have prevailed at 
the 
typical characteristics of a cash mar- 
ket. The size of the adjustment which 
has taken place, however, must be 
attributed to an additional factor: 
the aggressive manner in which the 
Federal Reserve and the Treasury 
have presented a united front in car- 


times can all be recognized as 


rving out the return to a free market. 
While the Treasury was firmly stating 
its intention to get on with extending 
the maturities of the debt, Federal 
Reserve officials were emphasizing the 
fact that this operation would be 
conducted without help in the form 
of market support. 

The notice given by the authori- 
ties early in the year as to what the 
program would be, accompanied by 
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the Treasury’s need for money be- 
fore the June tax collection period, 
was all the warning corporate finan- 
cial officers needed and they went 
right to work. Only the time required 
for processing registration statements 
and the restraint of underwriters 
kept the whole year’s new-money 
offerings from coming to market be- 
fore the middle of April. 

Alerted to the fact that the Treas- 
ury would be a vigorous competitor 
for the stable flow of thrift money, 
borrowers raced to meet their re- 
quirements as soon as possible on the 
correct assumption that the laggard 
would pay the higher rate. Thus the 
extent of the rise in rates this year 
is attributable in large part to the 
“open-mouth” policy of the authori- 
ties and the prompt response which 
it evoked from borrowers and lenders 
alike. A predominantly cash market 
was bound to react sharply. Once 
confidence was impaired, the declines 
spread. to all sectors of the market 
and the heavy volume of new financ- 
ing required pricing at a new level. 


Between June 1951 and the end 
of 1952, bond prices fluctuated within 
a relatively narrow range, with inter- 
mediate rallies and declines reflecting 
the ebb and flow of new corpo- 
rate borrowing. A precarious equi- 
librium was gradually established in 
the absence of Treasury borrowing at 
long-term. Under these circumstances, 
the offering of even $1 billion of new 
30-year 34% per cent bonds as a com- 
petitor for the limited supply of funds 
had the anticipated effects on the 
rate structure for private borrowing. 
Thus we now have the Treasury add- 
ing a portion of its very large re- 
quirements to the eager bidding for 
nonbank funds. As a result, the com- 
petition has been rough. Surfeited 
with government securities during the 
war and prewar years, the leading 
thrift agencies have had a real appe- 
tite only for corporate obligations and 
real estate mortgages. Thus, given a 
good spread as at present, the insti- 
tutional buyer prefers other outlets 
to governments. 


For 1953, there is fairly close balance of 
demand for, and supply of, long-term funds 


Corporate borrowers are not the 
only competitors, of course. Housing 
bonds backed by the Federal Govern- 
ment’s credit, and offered to yield up 
to 3 per cent fully tax exempt at the 
long end, do not make the new tax- 
able 30-year 3% per cent bond look 
attractive. By raising the rate to 4 
per FHA insured and VA 
guaranteed mortgages, the govern- 
ment also has made it hard for itself 
to compete for nonbank funds. The 
tendency then, in this period of high 
investors to be at- 


cent on 


demand is for 
tracted elsewhere and to be unrespon- 
sive to the Treasury’s offerings. 

As long as private demand stays 
high and the Treasury is also in the 
competition for funds, long-term rates 
will continue to rise. Ultimately the 
supply and demand situation in the 
capital market will determine the 
point at which an equilibrium is 
established. Taking into account cor- 
porate bond borrowing, state and mu- 
nicipal financing, and real estate 
mortgage volume, it would appear 
that for 1953 as a whole there is a 
fairly close balance between the sup- 


ply of and demand for long-term 
funds. This approximate balance has 
not been evident because of the ac- 
celeration of offerings stimulated by 
Treasury announcements, but it 
should become apparent as the mar- 
ket completes working through the 
congested new issue calendar. 

In my opinion, 1953 is likely to 
witness a levelling off, and 1954 some 
decline, in this aggregate demand 
from private sources. What the Treas- 
ury and the Federal Reserve will do 
is more difficult to predict, but per- 
haps we can make some educated 
surmises. 

The actions of the Treasury and 
the Federal Reserve since the first of 
the year have been entirely consistent 
with a program of fighting the in- 
flationary pressures generated by a 
budget deficit at a time of full utili- 
zation of resources. The program has 
also been designed to postpone, if 
possible, some portion of the high 
level of capital goods activity to next 
year or the year after, when a back- 
log in this area might be highly de- 
sirable from the standpoint of eco- 


nomic stability. The activities of the 
Federal Reserve and the Treasury 
have been quite effective in checking 
any possible tendency for a “confi- 
dence boom” to develop. 

The various measures which have 
been taken to keep credit tight and 
to compete with private borrowers in 
the long-term market have actually 
been employed in a firm but not 
aggressive manner. They seem drastic 
only by comparison with the long 
pursuit of extremely easy money poli- 
cies during the past twenty years. The 
program does not have raising in- 
terest rates as its primary objective, 
although some value is seen in having 
higher rates in effect because they 
permit more room for easing rates at 
some future time if this should ap- 
pear desirable. Rather, the goal has 
been to permit rates to be determined 
by the demands for investment funds 
in a period of peak economic activity. 
The results reflect the price for money 
set by a comparatively free market. 

The new Administration has been 
quite explicit in stating its willingness 
and intention to take all useful meas- 
ures available to combat a recession if 
one should begin. High on the list of 
these measures, ranking perhaps just 
below tax reduction, is a material 
easing in the credit situation. 

The monetary authorities are fully 
prepared to reverse completely the 
restrictive policies of recent months if 
a downturn in business activity should 
become visible. It is clear, however, 
that they will not reverse present poli- 
cies on the basis of a forecast, hunch, 
or educated guess that such a decline 
may start some months from now. 


It seems reasonable to suppose that 
as long as the business picture re- 
mains strong, present policies will re- 
main in effect, subject to whatever 
modifications may be necessary or ap- 
propriate in connection with financing 
the substantial cash deficit. I would 
suggest that the behavior of bank 
loans will be the most reliable guide 
to the credit policy of the future. If 
the seasonal rise which usually ac- 
curs in the fall is more moderate than 
expected, we should look for some 
relaxation of the pressure on bank 
reserves. On the other hand, if the 
rie tends to exceed seasonal propor- 
tions, we should be prepared to see 
the Federal Reserve and the Treasury 
working together to keep the money 


market tight and to provide no relief 
from the keenly competitive condi- 
tions prevailing in the capital markets. 

In drawing conclusions from the 
preceding background picture of the 
capital markets, the point on which 
one can be most positive is that 
Government bonds will be available 
in exceedingly generous supply. This 
statement appears true regardless of 
how the business picture develops. If 
the present very high rate of activity 
continues, the debt management pol- 
icy of the Treasury will be pursued 
by competing with private borrowers 
in the long-term market. If, on the 
other hand, there is some deteriora- 
tion in the general economic situation, 
there should be a fairly sharp decline 
in private borrowing, and the Treas- 
ury will be able to extend maturities 
in a market which would be ready to 
absorb longer-term issues. Even a 
modest effort to redistribute the ma- 
turities carried by the public debt 
would result in a very large volume 
of offerings. On balance, therefore, 


even the investor who is quite pessi- 
mistic about the business outlook 
should not expect a bull market in 
long Governments. 

During the past 20 years, the cards 
were stacked against a fair deal for 
the investor in fixed income securities. 
Persistently declining interest rates, a 
rising cost of living, and the impact of 
highly progressive personal income 
taxes combined to whittle away at 
the real return of the bondholder. 
The investor in common stocks, on 
the other hand, benefited by the re- 
covery from depression and the at- 
tainment of new peaks in business 
activity. The experience with equi- 
ties was so good, in fact, that in many 
instances it provided a complete off- 
set to the loss in the buying power of 
the dollar. The investor in high grade 
bonds only had his day from the fall 
of 1929 to the spring of 1933; but for 
most of the next 20 years, despite 
some uneasy periods such as 1938 and 
1942, the equity investor enjoyed his 
innings. 


The government seems genuinely committed 
to avoid further inflation of type we've had 


Since the peak of the immediate 
postwar price rise in 1948, however, 
there has been considerable testimony 
in the economic record to the effect 
that inflationary forces have lost their 
strength. It is true that the outbreak 
of the Korean War set in motion a 
buying spree which raised prices tem- 
porarily, but for the last two years 
the correction has been quite com- 
plete and persistent. The basic rea- 
son is not difficult to discover. In 
brief, our productive capacity and 
scale of economic activity has caught 
up with the rise in the money supply 
which took place during the war 
years. 

Moreover, there has been a change 
in the inflationary bias of our govern- 
ment which influenced its decisions 
on major questions of economic pol- 
icy from 1933 through 1952. Even 
though it is probably true that the 
citizens of the United States will al- 
ways vote for inflation rather than 
deflation, when it is necessary to 
make a choice, there is undoubtedly 
a different point of view on the sub- 
ject in the present Administration. 

For the first time in many years, 
there is actually same genuine senti- 


ment in favor of checking the persis- 
tent loss of purchasing power suffered 
by all those living on fixed incomes 
or holding claims to dollar assets. 
Measures taken in the field of mone- 
tary policy and efforts being made to 
control Federal expenditures indicate 
that the Administration is determined 
to avoid further inflation of the type 
we have seen in recent years. 

In one other major respect, fixed 
income securities look much better 
than they have for many years: the 
changed yield relationships now pre- 
vailing. During the past two years 
we have seen a substantial closing of 
the gap between bond and_ stock 
yields, and this probably will go still 
further. Compared with the situation 
which existed from 1947 through 
1949, for example, the incentive to 
buy equities has been substantially re- 
duced. This does not imply that care- 
fully selected equities are not reason- 
ably valued nor does it suggest that 
many stock are not still attractive for 
long-term investment. It does mean, 
however, that the investor can much 
more comfortably afford to take a 
sheltered position on the sidelines in 
fixed income securities. 


THE MORTGAGE BANKER + Ju/y 1953 11 








The Loans of Uncle Sam igi 








iTH RFC apparently on the 
Wit out, the future of Fanny 
May obscure to say the least and the 
entire conception of the federal gov- 
ernment’s lending role undergoing a 
critical time has at last 
arrived when, apparently, the job that 
enterprise 
re-assessed. The 
Adminis- 
tration to re-appraise the whole Fed- 
program has turned the 
spotlight on the scope of Government 
lending their spectacular 
rise since the last war, and their com- 


analysis, the 


government and private 


should do is to be 
indicated disposition of the 


eral credit 


operations, 


petitive aspects with private lenders 
in a number of areas. 
However, with all the turbulence 


that has surrounded its two decades 
the RFC will cause little 
than a ripple in the pool of 
Federal lending and credit activities 
when it disappears from the scene 
next year. It has been slowly reced- 
ing into the background while other 
Government have 


of existence, 
more 


lending agencies 


been booming. 


In 1945, at the end of World War 
II, total RFC loans exceeded a billion 
dollars and represented a fifth of all 
by U. 
ment corporations and credit agencies, 
out their and 
insuring operations. RFC loans now 
amount to $700 million and 
are the equivalent of less than 5 per 
cent of all direct Federal loans cur- 
rently outstanding. 


direct loans made S. Govern- 


leaving guaranteeing 


some 


RFC alone, 
trend, won't 
Federal lending 
controversial 


Thus the end of the 


while significant as a 
materially affect the 
operation and_ its 
ments unless there are follow-ups. 
About $16'% billion of direct Fed- 
eral loans are expected to be out- 
standing on June 30 this year. This 
figure is more than three times the 
total in 1945. It is a measure of the 
rapid growth in the Federal lending 
operation. What it means, 
is that the 


ele- 


in essence, 
Government pumped some 
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$11 billion into the nation’s credit 
stream from 1945 to 1953, a period 
largely dominated by intense infla- 
tionary pressures and characterized by 
a wide rise in prices. 

Loan guarantees and insurance, the 
other part of the Federal credit oper- 
ation, are expected to exceed $28 bil- 
lion this June 30 about five times 
the total in 1945. As an indication 
of the expansionist trend the Bureau 
of the Budget estimates that 
standing loans, guarantees and insur- 
ance taken together will be $5.6 bil- 
lion higher this June than they were 
the year before. 


out- 


Besides their broad economic ram- 
ifications, Federal lending activities 
likewise have a significant impact on 
the budget. Figures for the 1949-53 
fiscal years show budget expenditures 
running well over a billion dollars a 
year involved in these operations, 
based on new loans less repayments. 
Such expenditures for the current 
fiscal year alone are estimated at close 
to $2 billion. 

The bulk of direct Federal loans 

falls into three major areas—credits 
to foreign governments, aid to agri- 
culture, and housing. The first cate- 
gory, which includes the $334 billion 
loan to Britain in 1947 and since 
reduced somewhat, adds up to about 
$7% billion in all and currently rep- 
resents about half of all direct Federal 
loans. 
A total of more than $4.2 billion 
in direct loans outstanding to agri- 
culture as of this June 30 was esti- 
mated by the Bureau of the Budget 
when its analysis was made several 
months ago. However, the final 
amount of such loans is expected to 
be considerably higher than originally 
anticipated in view of the recent large 
increase in expenditures by the Com- 
modity Credit Corporation. 

As to housing, about 75 per cent 
of direct Federal loans consist of 
mortgage purchases by FNMA. Most 





of these are mortgages guaranteed by 
the Veterans Administration. 

About 95 per cent of the $28.4 
billion of Federal loan guarantees 
and insurance estimated to be out- 
standing this June 30 are in the hous- 
ing field, FHA and VA. The lat- 
ter, according to the Bureau of the 
Budget, had guaranteed nearly 3 mil- 
lion loans of all types as of last June 
30. Of these, about 92 per cent were 
for homes, 6 per cent for business, 
and 2 per cent for farms. 

The following table gives the scope 
and trend of Federal credit operations 
by total amounts outstanding (in bil- 
lions of dollars) at the end of the 
1952 and 1953 fiscal years: 


DIRECT LOANS AND 


INVESTMENTS 
Agency or Program 1952 1953(e) 
a er aa $76 $78 
Mutual Security 
peer eee 1.5 1.6 
Export-Import Bank 2.4 2.5 
Loan to Britain... . 3.7 3.7 
a ee 7.3 8.8 
Agriculture ....... 3.6 4.2 
Housing Agencies . 2.8 3.4 
ee 0.7 0 
Defense Production 0.1 0.3 
Veterans Admn. ... 0.1 0.2 


GUARANTEES AND INSURANCE 


Housing Agencies .$16.1 $18.8 
Veterans Admn. ..... a 8.5 
Defense Production . . 0.7 0.8 
re 0.1 0.2 


ee * * 
Grand Total ...$39.3 $44.9 


e) Estimated. 

* Less than $50 million. 

Note: Figures may not add to totals 
because of rounding. 

U. S. Bureau of the 


Source: Budget. 
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First Thing You Will 
See Is MBA Exhibit 


The first thing about the Conven- 
tion members will see on their trip 
will not be a session but MBA’s 14th 
Exhibit of Building, Industry and 
Services. This customary display of 
products and services by leading man- 
ufacturers and organizations will be 
held in the foyer of the Miami Beach 
Auditorium directly adjoining the 
meeting hall. It is not as large as in 
previous years because space available 
for it is limited. Fourteen leading 
companies will participate in this 
year’s show, including Carrier Cor- 
poration, General Electric Company, 
Briggs Manufacturing Company, Na- 
tional Homes Corporation, Gunnison 
Homes, Westinghouse Electric Com- 
pany, American Gas Association, Mid- 
west Houses, York Tabulating Com- 
pany, Portland Cement Association, 
Hartford Fire Insurance Company, 
the Tucson MBA, the F. C. Russeil 
Co., Investors Diversified Services, 
General’ Electric’s Air Conditioning 
Division and Financial Publishing 
Company. To reach the Convention 
Hall, members will get an oppor- 
tunity to inspect the exhibits each 
time they attend the sessions. 

In addition, a number of Florida 
municipalities will have displays at 
the Convention. These are being ar- 
ranged by C. W. Kistler, president, 
The C. W. Kistler Company, Miami, 
chairman of this committee. Mu- 
nicipal exhibits are in charge of R. T. 
Tucker, Tucker & Branham, Inc., 
Orlando. 

Every exhibit will have considerable 
interest for practically every mortgage 
man attending. The time you spend 
with exhibitors will be profitable— 
and it’s more compact and easier to 
inspect this year than before. 

While Convention sessions are 10 
A.M. to 1 P.M., exhibit hours will 


be somewhat longer. 


It Will Be Here Before You Know 
It—MBA’s 40th Annual Convention 


T’S MORE than five months away 

but already your Association’s 40th 
annual Convention seems pretty close 
at hand, principally because so many 
members planned early and made 
their arrangements early. With more 
Convention facilities—such as the kind 
of hotel accommodations which an- 
swer MBA Convention requirements 
—available than in many years, mem- 
bers apparently made up their minds 
right after the original announcement 
that “this is one meeting I won’t 
miss.” And they acted promptly. 
Months ago, more than 1,500 people 
had made hotel reservations and more 
are coming in all the time, indicative 
of another big annual get-together 
for the mortgage industry. 

The Convention plans are well 
underway and many are complete 
except for final word on several parts 
of the program itself. Complete de- 
tails of that will be coming along in 
another edition of the MBA Conven- 
tion Chronicle. In the meantime, this 
initial issue contains some ideas and 
suggestions for members to think 
about during the summer when they 
are making their own plans to be 
there. 

2»? NEW IDEA: We’re breaking 
precedent this year and scheduling 
only five Convention sessions—even 
though we have a five-day Conven- 
tion. Explanation: only one session 
a day—10 A.M. to 1 P.M.—Reason 
of course is the fun-spiked atmos- 
phere of Miami Beach; better to limit 
the sessions a little and turn out some 
good ones rather than try to do too 
much and run up against the heavy 
competition of Miami Beach fun 
offerings. 

>> PROGRAM: But no member 
should lose sight of the fact that he’s 


coming to a Convention and that it’s 
not all play. That would be a de- 
cidedly incorrect idea. The Convention 
program is serious business. It will 
look into the important matters of 
concern to the mortgage industry 
today, we will hear some pronounce- 
ments by a number of distinguished 
personalities on the national level of 
government and business and, it is 
hoped, we will be a good deal better 
informed when we leave than when 
we came. 


The Program Committe has some 
novel ideas about programming that 
are sure to please MBA Convention 
goers this year and reward them for 
the time they give to attending. We'll 
save the details for the next issue of 
the Chronicle when they can be an- 
nounced with impressive complete- 
ness. 


>> THINGS TO DO: Your time out- 
side Convention time is principally 
what this issue of the Chronicle is 
concerned with. We'll hit the high 
spots; to cover them all, even in a 
sketchy way, would take several is- 
sues. What we principally had in 
mind was to put you in the Miami 
Beach-Convention mood so you'll be 
thinking of what’s in store Novem- 
ber 9 to 13. And if you happen to 
be one of those who hasn’t yet 
planned to go, then this initial MBA 
Convention Chronicle should, we 
hope, get you in the mood to plan and 
act—without delay. Better not miss 
the Convention where you hear the 
mortgage business analyzed and re- 
viewed in what certainly is one of the 
most critical periods in the nation’s 
financial economy. 


>? ARRANGEMENTS: If you’re 


going, you naturally must have some 
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This is it, like 
a gem on the 
ocean, gay, 
olitte ring, col- 
orful Miami 
Be ac h. 


You’re sure to 
be spending 
some time in 
the water or 
just getting a 
good sun tan. 


No place else 
in these 
United States 
is there a bou- 
levard like 
Collins Av. 


Excellent way 
to see Miami 
Beach is over 
the 30 miles 
of inland wa- 
tera ays. 





place to stay, and about 1,500 have 
already been assigned hotel accom- 
modations—thats members and 
wives. Biggest aggregation of wives 
ever to attend an MBA meet will de- 
scend on Miami Beach and a fine 
program is being planned for them. 
Not too much—no use to load them 
down with too many events because 
there is so much they want to see and 
do in their own way. But what the 
ladies will be offered will be most 
attractive and all of them will want 
to be in on it. Tentatively, a noon 
luncheon and fashion show is planned 
and a tour of Greater Miami sights 
including Villa Viscaya, the fabulous 
Deering estate recently acquired by 
Dade county, Fairchilds Gardens, etc. 

Then, of course, better decide on 
how you're traveling. By train or 
plane it’s simple; but if you’re driving, 
there are all sorts of routes. However 
you go, you’re sure to miss many in- 
teresting things you could have caught 
had you gone the other way. Look 
into that matter now if you’re driving. 


>> CRUCIAL YEAR: So many times 
in the past these MBA Convention 
announcements have loudly pro- 
claimed that “these are serious times” 
and that the meeting coming up is 
“one you dare not miss for the future 
of your business.” They were all well 
meant and sincerely spoken. Going 
back only a decade, all will agree 
that the mortgage industry has faced 
many critical periods when decisions 
in the offing could have meant—and 
sometimes did mean—a great differ- 
ence in the business. 

We’re saying it again this year with 
more emphasis than ever—that your 
40th annual Convention is one of the 
most important you ever attended. 
‘These are serious times, days when 
possibly the whole complexion of our 
business may be undergoing a broad 
change. The place where you find out 
about what’s going on, the problems 
of today and tomorrow and how best 
they can be met and solved is, as al- 
ways, your trade Association’s annual 
Convention. For you that’s Miami 
Beach, November 9 to 13. So, once 
again, here is the usual reminder, 
reinforced this time with plenty of 
evidence: don’t miss it! 


»2> NOT CANNED: No, sir, that 
will be real fresh orange juice you'll 
drink from MBA’s Orange Juice Bar. 
























This Is the Year For 
Convention Side Trip 


Many MBA members—maybe most 
of them—attending the Miami Beach 
meeting probably will not be satisfied 
with confining their trip to the Con- 
vention alone. While they are in 
south Florida, chances are they will 
want to take one or more of the in- 
numerable side trips available to them, 
to places such as Cuba, the Bahamas, 
Puerto Rico, Haiti, Jamaica and for 
some, even Mexico and South Amer- 
ica. Miami Beach and Miami are 
departure points for a great many 
trips. The MBA Florida Convention 
Committee, in conjunction with the 
Stevens Travel Service of Miami 
Beach, has arranged a series of excel- 
lent tours and excursions. There is 
such a wide selection that few attend- 
ing the Convention will want to miss 
catching at least one. All of them are 
scheduled to begin after the close. For 
example, to see Havana there is a one 
day trip on Saturday, November 14, 
a two-day and two-night excursion 
or a three-day cruise. 

To see Nassau you have an equally 
wide selection, a one day excursion, a 
weekend cruise or a longer trip. Or 
then you can take in Nassau and Ja- 
maica on an eight day excursion; and 
while you’re down that way, if you’d 
like to do still more, there is a ten 
day island tour, catching Cuba, Ja- 
maica, Haiti, Dominican Republic 
and Puerto Rico. 

All of these and many others are 
outlined in a special folder prepared 
for the MBA Convention. If you 
haven’t made plans yet, you should 
write immediately. Ask the MBA na- 
tional office for the folder and all 
details. You may want to get up a 
party of your own, but whether you 
do or not, you’re sure to see a lot of 
MBA people on whatever tour you 
take. Better take advantage of the 
opportunity when you are in Florida. 


>>? INFORMATION GALORE: 
You'll never be at sea as to what’s 
going on during the Convention o1 
how to get any place. The Florida 
Convention group is seeing to that 
by having information booths, each 
manned by a committee member, in 
all MBA Convention hotels. What- 
ever questions you have, they'll know 
the answers. 


The other big 
street in Mi- 
ami Beach 1s 
Lincoln Road, 
fabulous shop- 
ping center. 


If fishing ap- 
peals, you will 
be in the Spot 
for going after 
some big ones. 


The hotel and 
restden- 
tial construc- 
tion in Miami 
Beach alone is 
something ex- 


citing to see. 


The sight-see- 
ing boat is 
ready to take 
you on one of 
of in- 
teresting trips. 


scores 











2? YOU'LL MEET HERE: 


cente! 


come to get the advantage of 


people you want to see 


plenty of space for our meeting 


attending 
It’s a beautiful, modern, expansive building with 


This is the Municipal Auditorium of Miami 
Beach where the meetings will be held and where all Convention activity will 
With no headquarters hotel this year, here is where you will have to 


the Convention as well as see the 





You Have a Lot to Do and See This 
Year So Start Making Plans Now 


NE thing is certain about your 
{Oth annual Convention—you'll 


never lack for anything to do because 


almost no place in the world is so 


completely organized for fun and 
pleasure as Miami Beach. But let’s 
not lose sight of the fact that No- 


vember 9 to 13 are dates for a Con- 
vention, where serious business takes 
place and to which our primary inter- 
be devoted with the fun 
secondary. That isn’t going to 
in Miami Beach 


explains why your Convention Com- 


est should 
side 
be too easy which 
mittee arranged for sessions from 10 
a.m. until | p.m. with the afternoons 
open for you to do as you please. 
And whatever pleases you is avail- 
able in Miami Beach. Certainly you'll 
want to do some swimming. in the 


ocean and in the hundreds of pools. 


16 THE MORTGAGE BANKER « July 1953 


No place, but no place, has more 
pools than Miami Beach and no one 
is likely to that 
Or what about some: 

>> GOLF: Miami Beach is your 
Two championship, 18-hole, 


contest Statement. 


dish. 
municipally operated courses are at 
convenient spots within the city limits. 
For Convention attenders, green fees 








B. C. ZIEGLER 
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are remitted. Both the Bay Shore and 
Normandy Shores links have been the 
scenes of outstanding competition and 
experts continually praise the condi- 
tion in which these grounds are main- 
tained. There will be an MBA golf 
tournament at La Gorce Country 
Club, one of the country’s finest. It’s 
for members and wives. 

>> EATING: Delights of eating may 
be enjoyed to the fullest. There are 
some 400 restaurants from which to 
select. Menus vary from the plainest 
to the most elaborate. 

>> DRIVING: Those planning to 
drive to Miami Beach would do well 
to consider carefully the routes they 
take. Each has its own appeal and its 
own advantages. From the standpoint 
of sightseeing and pleasure it would 
be folly to use the same route in both 
directions. 

Along the East Coast the motorist 
drives through America’s oldest city, 
St. Augustine, with its Spanish fort, 
now a national monument. There are 
numerous interesting cities and vil- 
lages along the coast and this road 
takes the traveler through the famous 
Indian River area which is noted for 
its fine oranges. 

Driving through the center of the 
state you'll see the heart of the citrus 
country. At some places orange groves 
extend to the horizon in all directions. 
This area is the location of some of 
the great, gushing fresh water springs 
that birth to the full-fledged 
rivers in a single source. The Bok 
Tower is an outstanding sight. Along 
this route the motorist also skirts the 
shores of Lake Okeechobee, largest 
fresh water lake entirely within the 
limits of a single state. 

Florida’s West Coast highways pro- 
vide different attractions. One crosses 
the Suwanee river to find it a mud 
colored stream that drifts along in a 
relaxed manner between evergreen 
shores overhung with Spanish moss 
from giant live oaks. Then there are 
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such thriving communities as Tampa, 
Sarasota with its circus winter quar- 
ters, and numerous other delightful 
municipalities. 

Miami Beach is reached from the 
West Coast by a drive across the 
Tamiami Trail that brings a touch of 
civilization to the unconquered wilds 
of the Everglades. 

Once in Miami Beach, the sights 
to see are innumerable. For little, the 
visitor may take an extensive tour of 
the city’s streets or its 30 miles of 
waterways. No better method has 
been devised for getting acquainted 
with the city. 

To the south lie the fabled Florida 
Keys that may be seen from the Over- 
seas highway to Key West, about 160 
miles from Miami Beach. To the 
southwest is the new Everglades Na- 
tional Park. 

The agriculturally inclined will find 
much pleasure in inspecting the sur- 
rounding farm area. This is a source 
of vast quantities of fresh winter veg- 
etables such as potatoes, corn, peppers, 
tomatoes, cabbage and beans. There 
also are large plantings of sugar cane, 
and a variety of groves 


some citrus 


Wherever You Are, You Will Be in 
One of the World’s Best Hotels 


For anyone who hasn’t been there 
before, probably the most startling 


with semi-tropical fruits like the avo- 
cado, mango, sapote and others. 
Shopping proves fascinating to mil- 
lions of Miami Beach visitors. Few 
other resorts, and none of similar size, 
provide anywhere near as wide a va- 
riety at such reasonable prices. Many 
nationally famous makers of resort 
and swim wear plan their initial show- 
ings at Miami Beach. Thus it 
sible purchase garments here that 
will not be available 
tions for weeks or months. 


is pos- 


in other loca- 


Other manufacturers also take ad- 
vantage of the cosmopolitan nature of 
Miami Beach’s visitors and use this 
city to introduce new articles of mer- 
chandise. National approval or disap- 
proval can be determined, manufac- 
turers and merchandisers have found, 
by using Miami Beach as a vast test- 
ing ground. 


thing about Miami Beach is the lux- 
urious hotels along the ocean. They 
extend for miles and, at last count, 
there were more than 375 of them. 
No place else in the world is there 
such a concentration of luxury hotels. 
Of these, MBA members will be quar- 
tered in twenty-two located on Col- 
Avenue, between 16th Street and 
65th Street. Among these are the 
Algiers, Allison, Delano, Empress, 
Martinique, Monte Carlo, Promenade, 
Robert Richter, Roney Plaza, San 
Marino, San Souci, Saxony, Seacom- 
ber-Surfcomber, Sea Gull, Sea Isle, 
Shelbourne, Sherry Frontenac, Shore 
Club, Shoremede, Sorrento and Ver- 
sailles. To these twenty-one should be 
added the Delmonico, at 64th Street 
and Collins Avenue, which was not 
shown in the original folder sent to 
MBA members. 

Incidentally, if you have not made 
your hotel reservations you should ask 


lins 


(Continued on next page) 
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Because they want 


HOME OFFICE: 
MIAMI, FLORIDA 
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problems,—because they have found we 
consummate transactions with efficiency and dispatch—our title insur- 
ance business in the states listed has forged consistently ahead. 





When a Title*Needs a Friend”.. 


Every year since 1936—when this title insurance company was 
organized—mortgage bankers, life insurance companies, builders and 
in steadily increasing numbers, have seen fit to rely on 


American Title and Insurance Company. 


be able to forget,” 


Inquiries are invited 





ASSETS IN EXCESS OF 
THREE AND ONE-HALF MILLION DOLLARS 


without worry, title 
“speak their language” 





TITLE ano 
INSURANCE COMPANY 
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Licensed to Write 


Title Insurance in: 


Arkansas 
Colorado 
Florida 
Georgia 
Indiana 
and Kansas 
Louisiana 
Minnesota 
Mississippi 
Montana 
North Carolina 
North Dakota 
Oklahoma 
Puerto Rico 
South Carolina 
Tennessee 






Texas 
Wisconsin 
Wyoming 

and 
District of 
Columbia 
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How Miami Beach Got This Way 
Is a Great American Success Story 


| I’S easy these days to bandy words 
about with little concern whether 
they apply or not but if you’re look- 
ing for something fabulous you're go- 
ing to see it in Miami Beach. Nothing 
quite like this town has ever appeared 
on the American scene before; and a 
surprising number of MBA members 


Miami Beach—and 
that matter—for the 


will be 
Florida 
first 


seeing 
too tor 
very time 

Chey will see a city that has grown 
from a mangrove swamp to a metrop- 
than a generation—the 


olis in less 


place where a real estate dealer once 


sold $1,000,000 in lots in less than 
24 hours. 
Here they will find architectural 


experiments and developments whose 
influence has spread wide. They will 
see palatial estates where but a com- 
the 


years ago were 


Bay 


Chey will see a clean, cosmopolitan 


paratively few 


waters of Biscayne 
city thriving upon what 50 years ago 
was the graveyard of the hopes of 
two New Jersey men to reap a for- 
tune from coconuts. 

[Typical of the history of Miami 
Beach is the fact that although the 
city now has more than a quarter of 
all hotel rooms in Florida, more ho- 
are being added all the time to 
375 How many 


» it 
boards is 


tels 
the 
are on the drawing 


already has. 


anv- 
one’s guess. 
Miami Beach, 
15,541 permanent residents, first was 
settled by 1567, when 


which now boasts 


white men in 


HOTELS 
Continued from page 17 
the national office for a copy of this 
folder, hotels, their rates 
and a chart giving their locations on 
Collins Avenue, which parallels the 


listing all 


ocean. As stated elsewhere, rooms for 


approximately 1,500 people have al- 
ready been reserved 

Hotel accommodations will present 
no problem at this year’s annual Con- 
the thousands of 
available. Most ol 
include 


vention because of 


excellent rooms 


them are oceanfront, some 
balconies and regardless of where you 
will be, you are certain to be living in 


high style 
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Pedro Menendez de Aviles established 
a Spanish mission here. It was short- 
the next and a 
half centuries the beach was given 
over to the Indians. Then this area, 
and the keys that stretch away to the 
south, became the hideout of pirates, 
and later made _ their 
living picking the bones of ships that 
died on the reefs that dot the coast. 


lived and for two 


Ww reckers Ww ho 


The price of coconuts was high in 
New York in 1870. That brought 
dreams of riches to two Jersey men, 
Henry B. and Charles H. Lum, who 
had noticed coconuts growing on what 
is Miami Beach. Obtaining financial 
backing, they returned and planted 
thousands of coconut palms. But by 
the time the first crop was ready to 
harvest, the price had dropped. That 
seems to have the end of this 
period of Miami Beach growth. 


Henry M 
Florida East 


been 


extended his 
this 


Flagler 
Coast 


railroad to 


section in 1896, and with it came new 
life to the small trading community 
that had been established at the 
mouth of the Miami River. As this 
community grew, Miami Beach be- 
came more popular as a picnic and 
recreation area. 

John S. Collins, with the help of 
J. N. and J. E. Lummus, started what 
was then the longest wooden bridge in 
the world. It spanned Biscayne Bay 
when completed and enabled Collins 
to bring his tropical fruits to the 
mainland for shipping to markets in 
the north. 

Carl G. Fisher of Indianapolis pro- 
vided funds that finally led to comple- 
tion of the Collins bridge. Fisher saw 
great possibilities for the area that 
had been incorporated in 1915 as the 
town of Miami Beach and two years 
later had become a “city” with 344 
residents. 

Swamps were cleared and filled in. 
Streets were laid out and after World 
War I what was to become the great 
Florida land boom was getting under 
way. It reached its peak in 1925 and 
collapsed with a resounding crash the 





Orlando 


investments. 


industry (90% 
mile radius). 


thriving section. 


We have F.H.A. 
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FIRE AND 
CASUALTY 
0. 





You are invited to 


consider Central Florida for NE 


is in . 
the center of the vast citrus UO 


within a 75- 

Cattle raising 
manufacturing have also increased 
the effective buying power of th’s 


mortgages to 








and a 


meet 


your re- 
efficient servicing facilities, backed 
by years of mortgage loan experience. 


MORTGAGE LOAN DIVISION 


AMERICAN 


FIRE AND CASUALTY COMPANY 





HOME OFFICE + 


ORLANDO, FLORIDA 


An Equal Convention Attraction Is 
Seeing Miami and All It Offers 


HILE MBA’s 40th annual Con- 
vention will be held in Miami 
Beach, its sister city, bigger and older 
Miami, also will be seeing a lot of our 
convention. If there was no Miami 
Beach, Miami itself would be a won- 


next year. Miami Beach led the march 
back. 

Miami Beach has 30 miles of inland 
waterways, eight miles of ocean beach, 
a dozen municipal parks, three cham- 
pionship golf courses, 130 swimming 
pools, 15,000 apartment units and 
thousands of fine ; 
them ranking as estates. 

Here is found the ultimate in com- 
fortable living. Excellent recreational 
facilities include famous hotels, the- 
aters, restaurants, pools, golf courses 
and a dog racing track, to say nothing 
of miles upon miles of waterways. 

The thing for mortgage men to re- 
member that while at first glance 
Miami Beach—and this goes for all 
of Florida extent 
if it’s nothing but fun and pleasure, 
actually that side of it is only a part. 

Florida has substance and stability. 
And for people in the mortgage busi- 
ness, that fact is reflected in the grow- 
ing number of insurance companies 
which lend in that state. 


homes, many of 


to some seems- as 


OF WISCONSIN . 
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Statewide Title Insurance 
throughout WISCONSIN 


@ Helpful home-office service 
backed by the ample resources of 
the only Wisconsin corporation 
insuring real estate titles in the state. 


TITLE GUARANTY COMPANY 


- « Unit of Wisconsin Bankshares Corporation 


734 North 4th Street, MILWAUKEE 3, WISCONSIN 


ABSTRACTS OF TITLE, Milwavkee County e ESCROW SERVICE 


A A RNR 


derful place for our meeting because 
it is one of the wonder cities of the 
world. 

Miami has tropical climate, year- 
round blooming flowers, bright, clean 
air and the blue ocean. 

There are all sorts of things to see 
from Miami. Everglades National 
Park, a 1,200,000 acre tract is a de- 
light for ornithologists, a temptation 
to hunters and fishermen and a happy 
hunting ground for historians. 

The federal 
per cent of the area near Miami, and 
has entered condemnation for 
the balance of the third largest park 


government owns 85 


suits 


in the national system. Temporary 
structures have been built for the 
average 9,000-a-month visitors, but 


permanent planning will be started 
when all land has been acquired. 

The park is the only preserve in 
the United States for tropical bird, 
plant and animal life. In it the white 
egret, which almost extinct 
at the turn of the century, has been 
saved for posterity. You'll see ibis, 
cranes and other birds, as 
well as alligators, key deer, raccoons 
and similar animals. 


became 


wading 


Forests of mahogany, palms and 
other tropical trees grow in profusion. 


The park is studded with lakes and 








canals and head-high stands of saw- 
grass. 

Most of the flowers which bloom 
throughout the year and plants and 
trees which stay green are not native 
to Miami. Like the hibiscus, bou- 
gainvillea and poinsettia, they were 
brought to South Florida from all 
parts of the tropical world. 

Dr. David Fairchild, of Miami, is 
one of the largest collectors of strange 
plant life, and a county-owned gar- 
den has been established in his honor. 
In it may be found more than 1,000 
varieties of palms, trees and tropical 
flora. 

In downtown Miami natural attrac- 
may found. Bayfront 
Park in the heart of the city, contains 
scores of varieties of palms, orchids 
and other plant life of the tropics. 
Concerts are given in the park three 
nights weekly. 


tions also be 


Largest number of palms, however, 
are in Crandon Park, which also has 
two and a half miles of sand ocean 
beach. 

Matheson Hammock Park, county- 
owned, and Tahiti Beach, privately- 
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Inquiry ts 


invited 





AF ——~ LZ 
K public Juortgage (Ka 











THE MORTGAGE BANKER * Ju/y 1953 19 








operated, maintain land-locked waters, 
of Biscayne bay, as swimming pools. 
Venetian pool, with its coral rock 
outcroppings, is called the most beau- 
tiful of its kind. 

several zoos, all different 


Chere is 


There are 
from anything in the North. 
a jungle where monkeys roam at will 
through trees while visitors are caged; 
others where brilliantly-hued macaws 
and parrots flit through trees, or glide 
earthward to perch on shoulders of 
visitors 

There are Indian villages within the 
city limits where Seminoles live in 
native huts and go about chores much 


as their forebears did a thousand years 
ago 
Racing and Jai Alai 


Miami three tracks for 
Since dates are staggered with 


has horse- 
racing 
10.day meetings for each, Miami has 
120 continuous days of horse racing 
in winter. 

is in operation 


Greyhound racing 


from November until June as a result 
of staggered dates at four dog tracks, 
and jai alai, the colorful Basque game 


played no place else in the United 


States, enjoys a season of 101 days 
Since Miami is closer to Central 
and South America and the Carib- 


bean than any other city in the United 
States, it has become the aerial cross- 


Miami 
national airport, one of the largest in 


roads of the Americas Inter- 


the nation, handles more passengers 
and cargo in international air traffic 
Planes take off o1 


half 


than others 


land 


any 


every two and a minutes 


‘LAND TITLE 


SERVICE 
COVERS 


OHIO 


iii ame Bn 


BRANCHES 





20 THE MORTGAGE BANKER + July 1953 








What'll You Wear? 
That's Easy—Dress 
for 73 Degrees 











The girls who will be Convention- 
bound this fall will usually start thei 
discussion of the trip with “What will 
[ take along?” which will gradually 
develop into “I really haven't got the 


clothes T’ll need for Miami Beach” 
and that will lead into getting the 
ones she does need—or thinks she 
does anyway. Getting your clothes 


ready can be described briefly as “take 
When MBA 
a “pleasantly 

Convention 


mostly summer things.” 
there will be 
climate” (as the 
with a temperature 


Is there, 
mild 
Bureau phrases it 
average of 73.1 degrees. So that means 
emphasis on the lighter clothes and 
not on and And 
for MBA members themselves, this is 
anything 


overcoats spats. 


your opportunity to wear 
and everything which you have se- 
but 


didn’t have the nerve to do at home. 


cretly wanted to wear for years 


Chat loud sports shirt or jacket you 
may stashed will be all 
right in Miami Beach because you'll 


have away 


see louder. There are times when the 
color of Collins Avenue reminds one 
of a rainbow with a belt in the back. 
the 
it along. 


So, whatever you have in way 
of gay summer garb, bring 


You'll be right in style. 


and their 
will get the great- 


MBA members 


And 


wives particularly 








IN CINCINNATI - DAYTON + ELYRIA - MEDINA - PAINESVILLE - 


est enjoyment in seeing how people 
live in this tropical land, the kind of 
houses they have, their gardens and 
their residential Homes and 
gardens often are the same, for Mi- 
ami’s climate permits gardens to be- 
come part of homes. The result is a 
new and interesting type of architec- 
ture. 


areas. 


Churches and schools, too are de- 
signed with tropical trees and flowers 
in mind, as well as to take advantages 
of constant breezes and trade winds. 


Most notable example of the new 
type of architecture for larger build- 
ings is the University of Miami, with 
the only entirely new postwar campus 
in the United States. 


Trip Down The Keys 


Sight-seeing bus tours take visitors 
to most of these attractions, and ex- 
tend as far south as Key West, over 
the Overseas highway, a major engi- 
neering triumph. 

Naturalists of the National Au- 
dubon Society lead one and two-day 
wildlife tours by station wagon and 
boat into Everglades National Park. 

Sightseeing boats carry visitors 
through Biscayne bay, into canals and 
past palatial estates, jungle 
growths and Indian villages. Some 
boats are equipped with glass bottoms 
so you may see tropical fish swimming 
about. Others feature moonlight rides 
on Biscayne bay. 


rivers, 


Miami is sure to be an important 
part of your 1953 Convention plans. 
‘2 
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lf You Think You’re a Fisherman 
You'll Have a Chance to Prove It 


ROBABLY a lot of members will 
conclude that they certainly aren’t 
going to Florida without getting in 
some fishing. Who can blame them? 
One of the things on the MBA 
Convention fun-docket is a fishing 
tournament. The Florida group has 
it in mind and making plans to work 
it out. If they do, then you'll have a 
chance to compete for some fishing 
prizes. 

Fishing in Florida is excellent, both 
fresh and salt water. For those who 
like them big, a fleet of charter boats 
is waiting to take them to the waters 
of the Gulf Stream, just off shore. 
These sports cruisers, complete with 
skipper, mate and all needéd tackle, 
may be chartered for $70 a day o1 
$40 a half day. Six persons can be 
accommodated, with fishing 
simultaneously. 

“Party” available. 
These take anglers over the ocean 
reefs and most fishing is done with 
hand lines. Charges for such half-day 
trips are around $3 and $3.50 pet 


four 


boats also are 


Or you can rent boats with 
$10 to $12 
supplying your own bait and tackle. 


person. 
motor for from a day, 

Some prefer to drive their cars to 
the bridges or causeways and do their 
fishing the shore. 
Salt water angling is available to all, 
but 
license must be obtained. 


from roadside or 


for fresh water fishing, a state 
Fishing is a year-’round sport but 
there is some change in its complexion 
the seasons. Fall brings the 
sailfish, probably the most 
sought-after trophy of all. The “ba- 


during 
baby 
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Beverly Hills, Calif. 





























bies’ run four or five feet long but 
weight only five to 15 pounds. As 
they get older the sleek blue fighters 
put on weight and another foot or 
two of length, usually tipping the 
balances at 50 pounds or more. 

Bonefish, the favorite light tackle 
quarry of many fishermen, are not as 
numerous in winter as in summer, 
but they run larger at this time of 
year. No fisherman is qualified to se- 
lect the fightingest fish that swims, 
pound for pound, until he has hooked 
one of these little jet-propelled silver 
beauties. 

Sailfish and bonefish are 
of the many game varieties to be taken 
in these waters. Add dolphin, wahoo, 
permit, kingfish and a dozen 
and the visitor has at Miami Beach 
one of the world’s choice selections of 
both trophy and fish. 


When you’re making your Conven- 


just two 


others 


“eating” 


tion plans, might as well consider do- 
ing some fishing down there and plan 


a party now. 


No One Headquarters 
Hotel at Convention 


No headquarters hotel this year 
that’s the situation at the 40th Annual 
Convention at Miami Beach. Always 
in the past there has been either a 
headquarters hotel or co-headquarters 
hotels when we were using two. But 
not this year. While Miami Beach has 
the finest and the newest hotels in 
the country, none is very large by our 
standards and none could accommo- 
date our general sesions programs. All 
Convention sessions, the headquarters, 
and exhibit offices are in the 
Auditorium. So keep in mind that 
when you register, get your program 
and badge, want information or con- 
tact the people you want to see at 
the Convention, the Municipal Audi- 
torium is the place. That’s where the 
crowd will gather and that’s where 
the activity will be. You'll never find 


pre ‘Ss 


it listed on the program but “seeing 
people” is always about as important 
as anything else at the Convention; 
to be sure of seeing the people you 
want to see at Miami Beach you'll 
have to do it at the Auditorium. 
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WHERE ARE 2 THERE GOES THE 
NEXT MONTH'S 
TICKETS ? 
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I'D GET YORK RECORDS /F THIS 












HE MONTHLY PREPARATION 
CLERICAL PROBLEM 
REACHES ANOTHER CRISIS! 


r 





GOOD CLERICAL HELP IS HARD TO GET! 


YORK RECORDS eliminate the costly and boring repeti- 
tive copying of amortization schedules; together with 
SINGLE CREDIT, they eliminate detailed journals, re- 
mittance reports, and posting of historical ledgers . . . 
Work which negates initiative and is a cause of employee 
turnover. And when sew employees are required, the 


TABULATING SERVICE 


10> Ge ee 


P.O 


simplified YORK RECORD System makes their training 
easier and less expensive. 


Write today for complete information on the installation 
of YORK RECORDS! Save money for your company and 
remove the drudgery from mortgage servicing! 


INCORPORATED 


YORK, PENNSYLVANIA 


ed Mort 
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Football Game Also 
on Convention Menu 


November is the peak of the foot- 
ball season and in Florida as well as 


anywhere else. 


But when ene thinks of football in 
the Miami area, he first thinks of the 


great games played in the Orange 
Bowl Stadium on New Year’s Day 
There’s some football on the MBA 


Convention menu for members who 
never tire of seeing a gridiron contest. 
It’s the University of Miami playing 
the Virginia Polytechnic Institute 
lime is Friday, November 13, at 8:15 
that’s the day 
the Convention closes officially 


Paul M. Whatley, vice president, 
Stockton, Whatley, & Com- 
pany, Miami, has arranged for a block 
of excellent seats in Section PP in the 
between the thirty and 
Price is $3 a ticket 
to the 
Office, 


p.m. under the lights 


Davin 


south stand, 
forty vard lines 
sent now 


Ticket 


and orders can be 


Miami 


University of 


228 S.E. First Street, Miami 32, Flor- 
ida. Checks should be made payable 
to University of Miami 

November l 


and orders 


must be in by 


MBA Buses Will Get 
You Around the Beach 


If you are wondering how you are 
to get Miami Beach 
you need not let it concern you be- 


going around 
cause some unique transportation ar- 
rangements have been made for MBA 
have 


convention-goers such as we 


never had before. 

Che Municipal Auditorium is about 
in the center of the city proper and 
easily accessible to all hotels on the 
Beach. But to make it as convenient 
as possible for all members, regardless 
of where they are staying, the Con- 
vention Committee 
charter a fleet of buses to make regu- 
lar stops at all hotels where members 


is planning to 


are quartered, at regular intervals and 


transport them to the Auditorium. 


During the hours the Convention is 
in session, will find that 
almost any time they leave their hotel 
they will find convenient bus tans- 
portation awaiting them. 


members 


The Mortgage Bankers 
Legion Holds Meeting 


That erstwhile organization which 
always holds its one and only meeting 
of the year at the MBA Convention, 
the Mortgage Bankers Legion, has set 
this year’s annual affair and election 
of officers for Sunday evening, No- 
vember 8, at the Empress Hotel. Wal- 
lace Moir, Wallace Moir Company, 
Beverly Hills, California, and MBA 
vice presidential nominee, is Legion 
Grand Marshall and Norman H. Nel- 
son, The Minnesota Mutual Life In- 
surance Company, St. Paul, is secre- 
tary. Membership is confined to MBA 
members who have served at least one 
term on the Board of Governors. 






















RECOMMENDED 


A Mortgage Loan Analysis of Retail 
Properties by R. P. Russell of the T. J. Bettes 
Company, Houston, and Auditing the Mort- 
gage Loan Correspondent by Delmond R. Olson 
of The Equitable Life Insurance Company of lowa, 

Des Moines, were the first two works for which the MBA 
Completion Certificates in Education were awarded. 
These papers have been published in convenient pamphlet 
form and are available to MBA members on request and 
without charge. Both can be read by every mortgage man 
with the prospect that the time spent will be well 
rewarded. Mr. Russell's study is of interest to every 
correspondent and originator; and Mr. Olson's will 
certainly interest every investor. 
them, make your request to the headquarters 
office at I11 West Washington Street, 
Chicago 2. They will be sent promptly. 


lf you want 


READING 
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Local Florida Convention Groups 


Organize on Comprehensive Scale 


Because MBA’s 40th annual Con- 
vention is a somewhat different kind 
of project from annual 
meeting, there are more arrangements 
made than and 
Florida is equal to the task. Local 
planning is proceeding under one of 
the most comprehensive set-ups seen 
in the Association’s history. A com- 
mitte has been named for practically 
every conceivable activity which will 


our usual 


to be ever before 


affect the Convention. 

R. B. Roberts, III, manager, mort- 
gage loan department, The Keyes 
Company, Miami is general conven- 
tion chairman and others are as fol- 
lows: 

Information Committee, James S. 
Billings, Jr., manager, mortgage loan 
department, Dade Commonwealth 
Title Insurance Company, Miami. 

Transportation Committee, Lon 
Worth Crow, Jr., executive vice presi- 
dent, Lon Worth Crow Company, 
Miami. 

Local Tours Committee, Frank. E. 
Denton, vice president, American Title 
and Insurance Company, Miami. 

Entertainment Committee, Paul M. 
Whatley, vice president, Stockton, 
Whatley, Davin & Company, Miami. 


Publicity Committee, Allen Morris, 
executive vice president, The Keyes 
Company, Miami. 

C. W. Kist- 
Kistler 


Industrial Committee, 
ler, president, The C. W. 
Company, Miami. 

Post-Convention Trips Committee, 
Hart McKillop, vice president, Law- 
yers Title Insurance Company, Miami. 


State Publicity Committee, John A. 
Gilliland, vice president, Knight, Orr, 
& Company, Inc., Jacksonville. 

Florida Points-of-Interest Commit- 
tee, George W. Lubke, Jr., president, 
Southeastern Mortgage Company, 
Daytona Beach. 

Municipal Exhibits Committee, R. 
T. Tucker, president, Tucker & Bran- 
ham, Inc., Orlando. 

State Industrial Committee, J. H. 
Skemp, vice president, Eugene Knight, 
Inc., Tampa. 

This Convention group will work 
in cooperation with the recently- 
organized Florida MBA and the 
Greater Miami MBA—the latter hav- 
ing just installed new officers who will 
direct the group’s activities during our 
Convention. They are R. C. Houser, 
Florida Bond & Mortgage Co., Miami, 
president; Mr. Roberts, vice president; 


and secretary-treasurer, Henry E. 
Wolff, Henry E. Wolff Company. 
Board members are Mr. Denton; 
Bowen Nelson, Nelson Mortgage 


Company, Inc.; W. L. Randol, Na- 
tional Title Insurance Co.; and Rob- 
ert S. Kistler, C. W. Kistler Company, 
all of Miami. 


New Members in MBA 


CALIFORNIA—Riverside: Marcus W. 
Meairs Company, 3945 Market St., Mar- 
cus W. Meairs, president; San Carlos: 
Peninsula Mortgage Company, 1271 Lau- 
rel St., Louis F. Rosenaur, president. 

FLORIDA Miami: Bretthauer Co., 
2910 Biscayne Blvd., C. H. Bretthauer; 


Sarasota: Huntoon, Paige & Co., 105 Cen- 





Home Office, Atlanta, Georgia 








You. get FACTS, plus Convenience, Simplicity, Efficiency 
through use of RETAIL CREDIT COMPANY, 
a nation-wide Credit Reporting Agency. 


when approving 
MORTGAGE LOANS 


169 Branch Offices 








tral Avenue, Josiah P. Huntoon, South- 
cast Representative. 

ILLINOIS—S pringfield: Lawyers Title 
Insurance Corporation, 101 South 4th 
Street, Kenneth C. Crowder, manager. 

INDIANA—Hammond: Mercantile Na- 
tional Bank of Hammond, 5243 Hohman 
Avenue, Adelbert N. Langendorff, vice 
president. 

LOUISIANA—New Orleans: Gulf Coast 
Investment Corporation, 712 Whitney 
Bank Bldg., Charles W. Hansbrough, vice 
president. 

MAINE—Portland: Union Mutual Life 
Insurance Company, P.O. Box 548, Carle- 
ton G. Lane, vice president. 

MICHIGAN—Detroit: Gerald F. Dew- 
hirst, c/o National Bank of Detroit, 660 
Woodward Avenue. 

MISSOURI—I nde pendence: Land Title 
Abstract Co., Inc., 118 South Osage St., 
Floyd L. Snyder, president. 

NORTH CAROLINA—-Asheoville: R. P. 
Booth & Company, 14 Church St., R. P. 
Booth. 

OHIO—Columbus: The Kissell Com- 
pany, 37 West Gay Street; Dayton: The 
Kissell Company, 1309 Third National 
Bldg.; Mansfield: The Kissell Company, 
316 Walpark Bldg. 

PUERTO RICO—San Juan: James T. 
Barnes & Company, P.O. Box 4668, Paul 
F. Aguirre, vice president. 

TEXAS—Beaumont: C. P. and C. In- 
vesunent Co., Box 1129, J. E. Callaway, 
secretary; Dailas: Huntoon, Paige & Co., 
1208 National City Bldg., E. Travers B. 
King, Southwest Representative ; Midland: 





Thomas P. Ingram, Suite 129-130 Mc- 
Clintic Building. 
IN 
DETROIT 
AND 


MICHIGAN 
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Yes, very important people indeed—to you and your 
business. These are the younger people who will 


play an increasingly active part in running your 





operation. Isn't it just good business sense to make 
them as well equipped as possible to do their jobs? 
and little time away from the 





For little money 

office—you can make an excellent investment in the 

future of these younger people—and your business 
by sending them to MBA’s 


WESTERN MORTGAGE BANKING SEMINAR 


Stanford University, Stanford, California 
August 17 to 21, 1953 





Don’t put it off . . . do it thts year so that these 
people will become more valuable to your business 
now. The Western Seminar is a complete educa- 
tional course in everything that goes into a mortgage 
business, told, explained and analyzed by people who 
have been successful in it. Don’t make the mistake 
of deferring action because your volume is down 
a bit, or because you can’t see the outline of the 
future too clearly. The long-term future of your 
business is good and you'll need skilled, competent 
people to handle it with you. So, that means taking 
advantage of the one and only educational course 
offered in the mortgage business . . . MBA’s Sem- 
inars. Write today for booklet and application form 
for the Western Seminar at Stanford University 


August 17 to 21. 
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Money Earns a Decent Wage 


HAT’S the hard money policy 

doing to the country? Opinions 
on that—from the mortgage business 
as well as from about everyone else 
are a dime a dozen. Some praise it, in 
outlandish terms; others condemn in 
an equal manner. it ends, 
we appear to be witnessing the end of 


However 


one of the strange paradoxes of our 
times—-the extreme disparity between 
how much saving has contributed to 
the economy and to our rising stand- 
ard of living, and how little it has 
been compensated in return. 

The meagerness of the saver’s re- 
ward for this thrift and self-denial is 
made more apparent by the extent 
that the other principal segments of 
the economy benefited from prosper- 
ity. Figures from the U. S. Depart- 
that the 
aggregate return on invested savings 
interest, dividends and rental income 

added up to 22 cents of every dollar 
of total personal income back in 1929. 
By 1940 this proportion had decreased 
to 17 cents. Last year, the return on 
savings amounted to only 11 cents of 
the personal income dollar. 


ment of Commerce show 


By contrast, and salaries 
amounted to 67 cents of the personal 
income dollar in 1952, as against 63 
cents in 1940 and 59 cents in 1929. 
Income of proprietors has held its own 
at around 16 cents of the personal in- 
come dollar over the years. 


wages 


In dollar totals, the return on sav- 
ings has increased, thanks in large 
part to the great rise in personal thrift 
over the last decade, both in amounts 
of savings and in distribution of own- 
ership. The total return on invested 
savings added up to nearly $31 billions 
in 1952, as compared with just over 
$19 billions in 1929; but this repre- 
sents an increase of only 61 per cent. 

As against this, total wage and sal- 
ary income rose over 260 per cent in 
the period, increasing from $50.2 bil- 
lions in 1929 to $181 billions last year: 
and income of proprietors advanced 
209 per cent, from $13.9 billions in 
1929 to $42.9 billions in 1952. 

The latest increase in interest and 
money rates received its first major 
impetus two years ago with the “ac- 
cord” between the Treasury and the 


Federal Reserve System to abandon 
the support of Government bonds. 
The decision paved the way for the 
restoration of free and competitive 
markets in money and credit in keep- 
ing with the recent unshackling of the 
economy in general from its previous 
controls. It brought a modest 
increase in the return to the saver and 
a further strengthening in the dollar 
and its buying power, thereby bene- 
fiting the tens of millions of American 


has 


” 


savers and their “nest eggs” as well 
as consumers generally. 

In addition to an abnormally low 
return, the saver has been the princi- 
pal sufferer inflation. Fortu- 
nately, this situation has also shown 


from 


signs of betterment over the past year; 
but the fact is that the halving of the 
dollar’s buying power from the _ be- 
ginning of World War II to date ate 
into the purchasing power of accumu- 
lated savings as well as their returns. 

This had its repercussions and cre- 
ated hardships not only for the indi- 
vidual savers and people living on 
pensions or other types of fixed in- 
comes. It likewise had its impact on 
the ability of thrift institutions and 
pension funds to earn for savers a fair 
return on the money entrusted to 
them, and on the capacity of non- 
profit institutions in the educational, 


religious, and health and welfare fields 
to carry out programs for the public 
benefit as their income from invest- 
ments receded and prices went up. 

And the trend toward higher money 
is practically world-wide. Taking the 
return on long-term government 
bonds as the yardstick, current figures 
show a rising yield between 1946 and 
early this year in Canada, Western 
Europe, South America, and other 
countries. Switzerland was one of the 
few exceptions. 

The following table gives the 
changes in the yield on long-term 
Government bonds of selected coun- 


tries between 1946 and February, 
1953: 

“ In- 
Country 1946 1953 crease 
Belgium 4.18% 4.46% 7% 
Canada .. 2.61 3.65 40 
Denmark 3.55 5.17 46 
France 3:17 9.594 75 
RN 6005-54006. 9.36 +] 
Netherlands .... 2.99 3.21 7 
Sweden ....... 3.0] 3.29 9 
Switzerland .... 3.10 2.63 15 
United Kingdom 2.60 4.25 63 
United States... 2.19 2.83 29 


THE LONG-TERM SAVINGS DOLLAR— 
ITS COMPOSITION IN 1939 AND NOW 


Savings 
and Loan 


Source: Home Leen Bonk Boord 


Insurance 
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OW much longer is the present 

high rate of production and em- 
ployment likely to last? Our indus- 
tries are operating at about capacity. 
This is indicated by the fact that 
unemployment has shown a decline 
of 2.7 per cent of the civilian labor 
force. An extension of the boom could 
take the form of a rise in money in- 
comes and prices, but not the use of 
idle resources. 

But our boom has now been con- 
tinuing for over seven years with 
only a mild interruption in 1949. The 
unemployment rate has averaged 3.0 
per cent or less for over two years. 

Is it reasonable to expect the pres- 
ent high rate of production and em- 
ployment to continue much longer? 

There are reasons for believing that 
there will be a contraction in business 
before many months. The present 
high rate of expenditures on plant and 
equipment (about $26 billion to $27 
billion a year) has been going on for 
about two years. Most of the special 
construction required by the defense 
program has been completed. Reports 
of planned expenditures on plant and 
equipment indicate that the present 
rate of spending will continue for the 
rest of the year, but the failure of 
these expenditures to rise above the 
present rate for two years compels 
one to conclude that at this late stage 
in the boom no further increase in 
these outlays is likely. But after sev- 
eral years of expenditure on plant and 
equipment at a high rate, a drop in 
these outlays could easily occur. 

Some drop in the present high ex- 
penditures on housing seems likely. 
The increase in the number of house- 
holds is dropping. It was 1.4 million 
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GOOD BUSINESS 


Some More of What We’ve Had or Maybea... 


between 1948 and 1949 and again 
between 1949 and 1950, 1.1 million 
between 1950 and 1951, 900,000 be- 
tween 1951 and 1952, and is expected 
to drop to 700,000 a year or less dur- 
ing the next several years. 

This expected decrease reflects the 
fact that the number of females reach- 
ing the average age for first marriage 
(20 years) is now lower than at any 
time since the early 20s. 


Changing Population Trend 


This, of course, reflects the small 
number of births during the depres- 
sion years of the early thirties. The 
expected decrease in the number of 
households also reflects the fact that 
the rise in the proportion of the adult 
population (14 years of age and over) 
who are married cannot be expected 
to increase much more. This pro- 
portion has risen from about €0 per 
cent in 1940 to 67 per cent in 1952, 
and the number of single males of 14 
years of age or more has dropped 
from 17.6 million in 1940 and 14.8 
million in 1947 to 12.9 million in 
1952. If new households drop to 700,- 
000 a year, new houses will probably 
not be constructed at the present and 
recent rates of around 1.1 million to 
1.2 million a year. Housing construc- 
tion will also be discouraged by the 
rise in interest rates which increase 
the cost of owning relative to the cost 
of renting. 

Automobiles are being produced at 
the rate of over 6 million a year. The 
size of the replacement demand is not 
known, but it is probably in the neigh- 
borhood of 4.0 million a year. Is 
there a continuing demand for more 
than 2.0 miilion passenger cars a year 


over and above the replacement de- 
mand? The annual increase in mar- 
ried couples is about 700,000. If ev- 
ery one of these newly married couples 
bought a car, the present rate of 
production could not be sustained un- 
less there were an annual demand of 
1,300,000 from the exports, from the 
increase in car ownership by business 
concerns, from an increase in the pro- 
portion of families owning cars, and 
from an increase in the proportion 
of families owning more than one car. 

The reasons for believing that there 
will be some recession in business 
within the next year or two seem very 
persuasive. But if a recession occurs, 
it will be mild. Furthermore, it is 
within the capacity of the government, 
by good management, to prevent a re- 
cession altogether. The quality of 
policy-making required to prevent a 
depression is probably better than one 
has the right to expect of any gov- 
ernment. 

Nevertheless, the instruments at the 
disposal of the government are power- 
ful and, if used promptly, ought to be 
effective in preventing a contraction 
in business. 

My specific reasons for believing 
(1) that the contraction in business 
which is probable within the next two 
years will be mild and (2) that there 
is some chance of preventing a con- 
traction are: 


>> The dangerous accumulation of 
inventories that was resumed in the 
durable goods industries last fal! has 
ceased. The increase in inventories 
during the first quarter of 1953 has 
been at the rate of only about 3 per 
cent a year. This is about the normal 
growth of the economy. 


LITTLE RECESSION 


Is That What’s in the Cards Now? 


By SUMNER H. SLICHTER 








»> No large drop in defense spending 
seems to be in sight. President Tru- 
man proposed increases of about $6 
billion for the 1953-54 budget in 
national security expenditures—that 
is, expenditures for the armed serv- 
ices, atomic energy, and foreign aid. 
There has been virtually no change in 
the annual rate of defense spending 
since April, 1952. It ought to be pos- 
sible to keep the current rate of spend- 
ing about where it is, thus avoiding 
the $6 billion increase proposed by 
Mr. Truman. 

>> The drop in expenditures on in- 
dustrial plant and equipment will be 
small. Although the investment boom 
has been in progress ever since early 
1947, or perhaps early in 1946, the 
country has not been overbuilt. Be- 
tween the beginning of 1946 and the 
end of 1952 the industrial plant and 
equipment of the country outside of 
households, when expressed in dollars 
of constant purchasing power, in- 
creased by just under 30 per cent. 
But population also grew, so that 
plant and equipment per capita in- 
creased only 14.2 per cent between 
January 1, 1946 and December 31, 
1952, and plant and equipment per 
civilian worker only 18.0 per cent. 
The productive capacity of the econ- 
omy gained only about 27 per cent 
between 1946 and the last quarter of 
1952, or less than 14 per cent per 
capita. Furthermore, plant and equip- 


Economist 


ment per capita, when expressed in 
dollars of constant purchasing power, 
was no greater than in 1929, and 
plant and equipment per civilian 
worker was only 2.5 per cent above 


1929. 


The large recent expenditures on 
plant and equipment have just about 
made up for the abnormally low ex- 
penditures during the depressing of 
the thirties and the war. 

Any drop in investment in plant 
and equipment will be limited by the 
large volume of industrial research 
that is now being done. The number 
of professional research workers in 
industrial and governmental research 
laboratories was four times as large in 
1947 as in 1930, and it has increased 
considerably since 1947. The growth 
of research in the last 20 or 30 years 
is of great economic significance be- 
cause it means that the rate at which 
investment opportunities are devel- 
oped is becoming more independent 
of current business conditions than 
ever before. 


»» The drop in the outlays on hous- 
ing is likely to be moderate. Today 
new houses are competing more ef- 
fectively with old houses than in times 
past. This is apparently partly the 
result of rise in incomes, partly the 
result of changes in taste which pro- 
duce a strong preference for new 
houses, and partly a change in meth- 





ods of financing (long-term mortgages 
amortized by monthly payments) 
which increase the attractiveness of 
owning relative to renting. 


These several reasons indicate that 
the replacement demand for houses 
will be higher than in the past. There 
is a growing disposition on the part 
of the people to prefer living outside 
centers of population. The five-day 
week and the prevalence of motor 
transportation partly explain this 
change of preference. Finally, there 
seems to be occurring a considerable 
increase in the number of families 
with not less than three children. As 
a result, a large proportion of the 
houses built in the last six or seven 
years will be too small and will either 
be enlarged or will be sold in ex- 
change for larger houses. 


>» Expenditures by states and local- 
ities for goods and services may be 
expected to increase. They have been 
growing at the rate of $1.5 billion to 
$2.0 billion a year. 


A considerable backlog of need for 
public works grew up during the war 
when public construction was limited. 
The need for public works has been 
greatly increased by the growth in 
the number of children, the move- 
ment of population to the suburbs, 
regional shifts in population, and the 
great increase in the number of auto- 


mobiles. 
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For example, school enrollments 
between 1952 and 1957 are expected 
to increase by five million, or nearly 
20 per cent; the truck population of 
the country has doubled since 1940, 
and the car miles on American high- 
ways are around 70 per cent greater 
than in 1940 and nearly 40 per cent 
greater than in 1946. Planning and 
executing public works is usually a 
Hence, much of the 
backlog of need has not been met and 
several years at least will be required 


slow process. 


to meet it. 
>> Some increase in the demand for 
consumer goods may be achieved by 
reducing the proportion of personal 
incomes saved and increasing the 
proportion spent for consumer goods. 
I mentioned that the high rate at 
which personal indebtedness has been 
increasing (about $9 billion in 1952 
causes the possibility of reducing the 
rate of saving to be questioned. 
Since a drop in the rate at which 
debts incurred would raise 
the rate of saving, I do not believe 
that the possibility of reducing the 
rate of saving is very great, but it 


new are 


does exist. This is indicated by the 
rise during recent years in various 
types of liquid savings—currency and 
bank deposits, shares in savings and 
loan associations, insurance, and se- 
curities. These types of saving in- 
creased by $23.7 billion in 1952 in 
comparison with $18.6 billion in 1951, 
$11.9 billion in 1950, $9.2 billion in 
1949. 

There are some types of liquid sav- 
ing, such as insurance payments, 
which canot readily be reduced. In 
1952, public and private insurance 
payments accounted for $9.5 billion 
of saving by individuals. There are, 
however, substantial possibilities of re- 
ducing the increase in individual 
holdings of time and savings deposits, 
and of securities. These two forms of 
savings increased by $8.6 billion in 
1952. 

The task of persuading individuals 
to spend a larger proportion of their 
incomes on consumer goods is the 
responsibility of business. Business can 
raise the proportion of personal in- 
comes after taxes spent for consumer 
offering and better 


goods by new 


goods at more attractive prices. I 
realize that enterprises cannot bring 
out new and better goods overnight. 
Every management, however, must be 
pretty well aware of the possibility 
that business may contract sometime 
within the next year or two. 
Consequently, every efficient man- 
agement must today be getting ready 
to fight a reduction in its sales by 
developing new and better products. 
If managements are looking ahead as 
they should be doing to the possi- 
bility of a recession within a year or 
two, they will be taking the steps 
necessary to persuade consumers to 
spend a larger part of their incomes 
on consumer goods. Thus manage- 
ment will be making an important 
contribution toward preventing the 
recession that they fear. 
>> Some increase in personal incomes 
after taxes may be brought about by 
reductions in taxes, particularly the 
personal income taxes and excise taxes. 
The present high rates of taxation 
place powerful instruments of control 
in the hands of the government. Back 
in 1929, when personal incomes were 
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Here, for the first time, is a complete set 
of cashier’s cards (ledger and customer 
copies) prepared for you complete for any 
specified amortization. The cards, tabulated 
by our special high speed process, are a 
further refinement of our popular amortiza- ! 
tion schedule which we still sell for $1.00 a | 
set. These cards, designed to fit standard | 
bookkeeping operations, incorporate the best ’ 
designing and operating ideas of mortgage 
service managers all over the country. Ample | 
space is provided for the addition of all |! 
necessary mortgage information. ! 
I 
! 
| 
| 
| 
l 








Minneapolis, Minn. 


Schedule Dept. 3, Box 1131 © 


Please send me sets of Cashier’s Cards with 


amortization figured on the following information: 


[] How Payable (monthly, 


| 

I 

| 

! 

| 

[ Amount of Loan | 
quarterly, etc.) | 
| 

| 

| 

| 

I 

| 


— Principal and Interest 


Requirement ") Interest Rate 
MAIL COUPON TODAY! (On normal! orders NAME. 
we guarantee to have your Cashier’s Cards in COMPANY es a 
the return mail within 24 hours after recei 
: 2 urs aft eipt anne . i at; eras 
of your order!) 
city__ 5 ZONE ae 








28 THE MORTGAGE BANKER + July 1953 





running at the rate of about $85 bil- 
lion a year, personal income tax pay- 
ments were at the rate of only $2.6 
billion a year. Now, personal income 
tax payments are at the rate of around 
$35 billion a year. Individuals in the 
United States seem to spend over 90 
cents out of each dollar, after taxes, 
on consumer goods. Hence, a reduc- 
tion of $10 billion a year in personal 
income tax payments would soon pro- 
duce an increase of around $9 billion 
a year in the demand for consumer 
goods. 

A reduction in taxes would require 
that the government incur a deficit, 
because defense spending would still 
continue without much change. The 
present administration might have 
some reluctance to incur a deficit. It 
would obviously be wasteful, however, 
to allow unemployment to grow in 
order to keep the budget in balance. 
Furthermore, the growth of unem- 
ployment might easily wreck our for- 
eign policy. A growth of unemploy- 
ment with its repercussions on the 
rest of the world, would be particu- 
larly intolerable during a period when 
the nations of the West were engaged 
in difficult negotiations with Russia- 
negotiations which, if successful, might 
bring the Cold War to an end. The 
enormous economic gains of ending 
the Cold War would justify several 
years of budget deficits if this were 
necessary to avoid jeopardizing the 
cohesiveness of the Western Alliance 
and the success of the negotiations 
with Russia. 

Some reduction in taxes is likely to 
occur during this coming fiscal year 
with a result that the Federal cash 
budget will probably show a small 
deficit. This prospect must be borne 
in mind in estimating near-term busi- 
ness prospects. 

The immediate problem of our 
economy is one of limiting the de- 
mand for goods, particularly prevent- 
ing too large investment expenditures 
and too much demand for consumer 
goods financed by credit. 

The moderately tight credit poli- 
cies of the Federal Reserve and the 
Treasury are holding investment in 
check fairly well, but are not prevent- 
ing an unfortunate expansion in con- 
sumer credit. The Federal Reserve 
System needs authority over the terms 
of consumer credit as one of its per- 
manent instruments of policy. Un- 
fortunately, the authority of the Fed- 


eral Reserve over consumer credit was 
terminated last year—certainly just at 
the wrong time. 

Sometime within the next year or 
so, the basic problem of economic pol- 
icy will probably change from one of 
keeping expansion under control to 
one of stimulating demand. When 
the need for this change arrives, it is 
important that it be recognized 
promptly and that the steps to stimu- 
late demand be taken without delay. 
Perhaps, eagerness of Congress to re- 
duce taxes will assure that there is 
even a premature shift from the policy 
of control to the policy of stimulation. 
It is better to reduce taxes “too soon” 
rather than too late. The bad conse- 
quences of reducing taxes too soon 
can be pretty largely offset by non- 
inflationary borrowing. Such borrow- 
ing is not likely to be needed for long. 
If business turns out to be better than 
expected, the growing yield of taxes will 
increase government revenues. If busi- 
ness turns down, a government deficit 
financed in part by bank credit will 
be needed as a stabilizing influence. 

The whole world is highly concerned 
over the possible consequences of a 
recession in the United States. I am 
one of those who believe that a re- 
cession under present international 
conditions would be a calamity. The 
present high taxes give the govern- 
ment a more powerful weapon for 
combating recession than it has ever 
possessed. If the government is will- 
ing to make prompt and vigorous use 
of this instrument, any contraction in 
business can be halted before it has 
proceeded far. 


Factually Speaking— 


»> Since 1939, the price of clothing 
has doubled, and the cost of food 
has more than doubled. But rents 
went up only about 40 per cent. So 
landlords’ living expenses have gone 
up 100 per cent but their income has 
not kept pace. Naturally, landlords 
can’t afford expensive repairs. The 
U. S. Chamber says rent controls 
tend to create a perpetual shortage 
of housing and in time bring about 
physical decay of all housing. 


>> This country has almost 60 mil- 
lion acres of land in production for 
foreign consumption. 


>> Well over half the cost of World 
War II was financed by borrowing. 





>> The Treasury took in more 
money in the five days March 16-20 
than it collected in the 83 years from 
1789 to 1872, during which time it 
fought three wars and bought Lou- 
isiana, Florida and Alaska. 


>> Every time there has been a re- 
duction in federal tax rates, the fol- 
lowing year saw an increase in the 
amount of over-all revenue collected 
by the government. 


>> On the average, an investment of 
roughly $10,000 is required to create 
one additional job in the United 
States, according to the U. S. Cham- 
ber of Commerce. 





numbers. 








USE MBA SYMBOLS ON PRINTED MATERIAL 


Hundreds of MBA member firms use the Association’s symbol on 
their letterheads, advertising literature, various forms and other 
printed material. It identifies them as members of the only national 
organization of mortgage lenders and investors. 
come in four sizes of electrotypes mounted 
on wood ready to use. Cost: $2 each for No. 
3 and 4; $3 each for No. 1 and 2. Order by 





These symbols 
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More People Are Saying WE NEED 
A CENTRAL MORTGAGE BANK 


Do we, and what kind and who’s got the answer to the 


$64 question of who will put up the money for it? 


EW ideas in the mortgage business 

ever attracted quite so much inter- 
est—but resulted in less concrete ac- 
tion—than the possibility of setting 
up for this industry a central mortgage 
banking system similar, in some re- 
spects, to the Federal Reserve Board 
or the Federal Home Loan Bank sys- 
tem. 
surgence of thinking and activity in 
this effort and, who knows, the time 
might just be opportune for 
definite action. 

MBA’s own Committee fo the Study 
of the Stabilization of the Mortgage 
Market has had the possibility under 
review for a year. A great amount of 
careful investigation and study has 
gone into the project but it still is not 
enough from which to draw some 
definite conclusions as to just what 
might be a sound policy to pursue. 

Next meeting of the MBA Commit- 
tee has been set for late June in 
Washington for a new look at the 


Today we are witnessing a re- 


some 


project. 

Some are looking at the possibility 
of doing anything at all with a skep- 
tical eye. They say that the need for 
any such undertaking would be diffi- 
cult to establish at this time—particu- 
larly with a government which is com- 
mitted to less government in business 
and to no further encroachment of 
the federal government into private 
enterprise. A real need would have 
to be shown, they contend, and that 
isn’t going to be easy at the moment. 
Particularly if any kind of federal 
subsidy, guarantee or tax exemption 
is provided—and all proposals so far 
do contemplate something of this kind. 

Others whose opinions count for 
just as much take a directly contrary 
point of view. This is decidedly the 
they insist. This business of 
lending on estate has always 
needed a stabilizing medium which 
would iron out the market peaks and 
valleys for lenders and investors. What 


time, 
real 
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better time to create the medium that 
is needed than right now when the 
economy is sound but when the finan- 
cial events of the past two years can 
be cited as additional evidence for 
doing just what is proposed. 

MBA President Brown L. Whatley 
goes along with this point of view 
and said, in his recent editorial state- 
ment in The Mortgage Banker, that 
from the long term viewpoint current 
developments in the home financing 
industry point more than ever to the 
need for some such stabilizing influ- 
ence as a Central Mortgage Bank. 

“The voluntary participation of in- 
stitutional investors in some sort of 
pooled risk program which would pro- 
vide adequate safety factors and a 
proportionate distribution of the bur- 
den of bridging periods of uncertainty 
may be the only substitute for the 
paternal umbrella of government as- 
sistance and direction in our field,” he 
declared. 

And now from another source 
comes a plan, or rather the beginnings 
of a plan, to do what we are talking 
about. The source is the National 
Association of Real Estate Boards 
which has, for more years than most 
of its own members can recall, been 
advocating some kind of central mort- 
gage banking system. It is preparing 
a plan “to make it easier for home 
seekers in all sections of the country 
to obtain mortgage funds at a fair 
rate of interest and to enable persons 
with small savings to invest them in 
real estate.” 

From the plan is expected, says 
NAREB, to come federal legislation to 
create a system of regional mortgage 
associations, chartered by a Central 
National Mortgage Association, to 
purchase mortgages from mortgagees 
who would be members of the associa- 
tions, and to issue debentures for 
public sale against the portfolios of 


mortgages held. They’re discussing it 
with federal officials and financial in- 
stitutions now. 

Serving as a secondary market to 
which lenders could sell their mort- 
gages held, the new system of asso- 
ciations would stabilize the mortgage 
market and provide a constant supply 
of funds in all sections of the country 
for lenders desiring to make well- 
secured loans, NAREB contends. It 
would break the bottleneck in rural 
and remote sections of the country in 
particular, where inadequate turnover 
of mortgage paper has resulted in 
home seekers and others being unable 
to obtain loans. Persons desiring to 
invest in real estate but who have only 
a small amount available could pur- 
chase debentures. 


Under the plan. the Central Na- 
tional Mortgage Association would 
charter and determine the number of 
regional mortgage associations and set 
up regulations for their operation. It 
would also establish “a sound and 
conservative system of appraising 
property” upon which the regional 
associations would purchase mort- 
gages. 

Regional mortgage associations 
would be chartered originally where 
most in demand, and they would be 
permitted to set up branch or district 
offices within their regions. The mini- 
mum capitalization of each regional 
association would be subscribed orig- 
inally by the United States Treasury 

-all ideas provide for government 
help. As subscriptions from private 
sources increase, an appropriate for- 
mula would be provided whereby the 
Treasury's participation would be 
gradually retired, similar to the plan 
of the Federal Home Loan Bank Sys- 
tem. 


Each mortgage association would be 
permitted to purchase all types of first 


mortgages on improved property. 
Against the portfolio of mortgages 
purchased, debentures for sale to the 
public could be issued. 


The plan envisions the liquidation 
of the FNMA* and the retirement of 
the stock subscribed by the Treasury. 
The FNMA portfolio could be trans- 
ferred to the Central National Mort- 
gage Association under a trustee ac- 
count for management. CNMA would 
manage the account, but as regional 
associations are chartered that part of 
the FNMA portfolio which covers real 
estate in a particular area would be 
transferred to the regional association 
for management. 

Directors of NAREB, in approving 
the plan in principle, prescribed that 
the mortgage associations should ulti- 
mately be privately owned by mort- 
gagee members and should not be 
confined solely to insured mortgages 
or to housing mortgages, but should 
deal in all types of mortgages. Their 
operation should be based upon a 
sound appraisal system, the directors 
stipulated. 

Well, can the mortgage industry go 
along with it? That it won’t be easy 
is an understatement. But, first, do 
we actually need something like this? 
Thinking in the mortgage industry 


*An MBA member recently proposed a 
plan to “bail out” Fanny May. Melvin 
Lanphar, of Melvin F. Lanphar & Co., 
Detroit, proposed a plan to bail out the 
portfolio and help many banks to get out 
some of the losses which they have on 
Government bonds. 


“There are billions of dollars worth of 
long-term Government bonds held by banks 
and insurance companies throughout the 
country,” Lanphar said. “Most banking 
and insurance departments require that 
they write down to market, bonds carried 
in their own portfolio when bonds go below 
the purchase price. This means that these 
institutions have a loss from part of ap- 
proximately seven points in their long- 
term Governments. This condition could 
operate very definitely to the detriment of 
the banks and insurance companies, and 
might even be great enough to cause insol- 
vency of some banks forcing the FDIC to 
take them over. This might get bad enough 
to start another bank holiday or loss of 
confidence such as caused our 1932 de- 
pression. 

“I propose that banks and _insurace 
companies having less than their legal 
requirement of mortgages, and who, at the 
same time have Governments below par or 
cost, trade them at par to FNMA for GI 
loans. All FNMA servicing contracts per- 
mit the buyer of the loan to take over 
the servicing, therefore, the return to the 


isn’t conclusive on that point. Even 
one who spends as much time thinking 
about the mechanics and functions of 
the mortgage industry as MBA Vice 
President W. A. Clarke isn’t sure. In 
fact, he told the National Association 
of Mutual Savings Banks Convention 
that while all segments of the lending 


field ought to be giving this idea the 
closest scrutiny, he could not defi- 
nitely advocate any specific plan now 
and was not convinced that the need 
is here. 

Noting that the philosophy of the 


new Administration is to return to the 


bank or insurance company, assuming they 
service the loans themselves, would net 
them 4 per cent less their overhead, or 
would net them 3% per cent if serviced 
by some other servicing organization. 

“(a) This would give the bank or in- 
surance company a yield of 32 per cent 
or 4 per cent instead of 2 per cent to 3 
per cent on the market or cost price of 
the bonds. 

“(b) This could result in a profit to the 
institution purchasing FNMA loans where 
they turn in bonds which they have pur- 
chased below par. 

“(c) This could help to stabilize the Gov- 
ernment bond and money market, by pur- 
chases of Government bonds at market, to 
exchange with FNMA for mortgages at par. 

“(d) This would give them an asset 
that under the regulations in most States 
they would not be required to carry at less 
than par. 

“(e) This might prevent insolvency and 
all of its attendant repercussions. 


(GRAND OPENING 70 
a 


free market and divest Government of 
functions competing with business, 
Clarke suggested considering of such 
questions as: 

(Continued page 33) 
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“(f) This would give FNMA _ bonds 
which they could turn into the Treasury 
for cancellation at par, thus reducing 
FNMA’s obligation to the Treasury, and 
reduce the national debt by the amount 
repaid. This would not help to balance 
the budget, but would reduce the carrying 
cost of the national debt. 

“This plan, if adopted, would also make 
it possible for FNMA to resume the buying 
of FHA and VA loans at the present rates, 
and at whatever the increased rates might 
be if and when adopted. It seems to me 
that it could be a continuous thing as long 
as the FHA-VA, bond and money markets 
remain substantially as they are now and 
could probably continue to operate even 
after FNMA had repaid the Treasury the 
advances which the Treasury made to es- 
tablish FNMA. A continuance would, of 
course, enable FNMA to continue to oper- 
ate as a necessary secondary mortgage mar- 
ket, and the cancellation of the bonds 
would help to reduce the outstanding na- 
tional debt as well as the carrying charge 
on it.” 
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Why MBA Membership Is Valuable 
for TITLE INSURANCE COMPANIES 


| lr IS difficult to conceive of anyone 

in a title insurance company, or 
anyone in a local title or abstract com- 
pany representing a title insurance 
company, not being interested in the 
problems and accomplishments of the 
mortgage banker. One of the prime 
requisites of any successful business 
is to know the requirements of its 
customers. 

How long would a department store 
stay in business if it did not keep 
abreast of the changing styles? Those 
in charge of buying for large depart- 
ment stores are key personnel. They 
are charged with the responsibility of 
buying the styles, quantity and quality 
of the merchandise the customers of 
the store want. It is their job to order 
today the right merchandise to fill the 
orders of the store’s customers and 
potential customers weeks or months 
hence. There are many methods of 
anticipating the whims of the public, 
and the most successful stores employ 
the buyers who are most successful in 
foreseeing the customers’ requirements. 

Certainly, the business of the mort- 
gage banker sufficient 
potential to title insurance companies 
and title insurance company agencies 
to warrant keeping informed concern- 
ing the changing conditions in the 
mortgage loan business, so that the 
kind of service the mortgage banker 
desires may be furnished. 

That may seem like a complete 
answer to the question, “Why should 


represents a 


a title insurance company be a mem- 
ber of Mortgage Bankers Associa- 
tion?” But it is really an over-simpli- 
fication. 

Let’s face it! A person or company 
joins a national “trade” association 
for selfish reasons. Maybe the benefit 
will come from an exchange of ideas; 
or learning of some simplified proce- 
dure which will save office expense; 
or from the proper presentation of the 
industry’s views to government agen- 
cies; or from making new and profit- 
able contacts; or from merely making 
new friends. 

But for the majority of the mem- 
bers of any national association, there 
is a good bit of giving mixed with 
the getting. 

This is particularly true in the case 
of title insurance companies as mem- 
bers of MBA. 

The periodicals of MBA promptly 
and thoroughly report all accom- 
plished, proposed or threatened 
changes in conditions that will affect 
the mortgage banking business. The 
Mortgage Banker devotes many of its 
pages to analyses of the trends and the 
direction these changes indicate. On 
other pages will appear intelligent and 
concise estimates of the effect of recent 
events on the mortgage banking busi- 
ness.. This magazine alone is valuable 
to a title insurance company. But 
MBA does not stop there. 

As The Mortgage Banker isa 
monthly publication with a normal 


By GEORGE C. RAWLINGS 


deadline time-lapse, MBA Newsletters 
report most actions or shifting condi- 
tions within a matter of days, and 
MBA goes even further than that. 
Frequently, the Washington office of 
the Association will feel a government 
move or contemplated move warrants 
a special bulletin to members. 

With the information broadcast in 
these three publications, a title insur- 
ance company can keep abreast of 
developments in the national mortgage 
field and, so, be cognizant of the re- 
quirements of the consumer of his 
product. Knowing this, it can render 
the service and provide the protection 
the consumer needs. That’s part of 
the giving, and it brings on the nor- 
mal sequel: By giving to the insured 
the best in protection and service, the 
title insurance company promotes its 
own success. 

To further promote the dissemina- 
tion and exchange of ideas, MBA 
holds annually a national convention 
and, in addition, regional and state 
clinics and conferences which high- 
light problems and conditions at the 
local level. 

By attendance at these meetings, 
title company representatives make 
new acquaintances and lasting friend- 
ships. They do a public relations job 
for their company which cannot be 
duplicated in any other way. 

These meetings are important to a 
title company from another angle. 
Under present conditions, the ulti- 





Executive Vice President, Lawyers Title Insurance Corporation 
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Another in the series of articles about the advantages which MBA membership has 
for the various classes of institutions with an interest in the mortgage industry. 


mate purchaser of a mortgage may be 
thousands of miles away from the in- 
sured property. Attendance at the 
regional and national meetings affords 
an opportunity to the title company 
representatives to discuss with mort- 


gage lenders the different laws, cus- 
toms and practices affecting the title 
business in various states or regions. 

When title insurance company 
membership in MBA is thus evaluated, 
it is easily understood why, in all of 


the history of MBA, only one title 
company has ever withdrawn its mem- 
bership and, now, there are more than 
100 title insurance and abstract com- 
panies on the association’s member- 
ship rolls. 





CENTRAL MORTGAGE BANK 
(Continued from page 31) 


>? Should not a central mortgage 
banking system be created to provide 
mortgage service, particularly for non- 
city and semi-rural areas where mort- 
gage funds are now often difficult to 
get and to take over functions now 
performed by Government agencies? 


>> If FNMA and the direct loaning 
of the Veterans Administration are to 
be discontinued, should not lenders 
consider it their responsibility to take 
over the portfolios of these agencies 
and administer them possibly through 
the Central Mortgage Bank? 

>> Are we not inconsistent when we 
complain of controlled interest rates, 
and then let Government guarantee 
all the risks, and therefore should not 
the Federal Housing Administration 
be privately owned by private lenders 
much as the bankers own the Federal 
Reserve System? 

>> When and if private industry takes 
over the risks and responsibilities in 
the mortgage field, should not ceilings 
on rates be abolished and borrowers 
given benefit of lower rates when 
mortgage money is low as well as 
charged more when the cost of money 
rises? 

He pointed out that ceiling rates 
also become floors, and that instead of 
selling VA and FHA mortgages as 
premiums when money is cheap, the 
mortgage borrowers should have been 
getting lower interest. The reverse 
should be true, with rates varying 
around the country so that mortgage 
funds would flow where they were 
most in demand. 

He said that he was not advocating 
the Central Mortgage Bank, and did 


Mortgage money wanted for country 
club, factories, garages, iron works, apart- 
ment houses, homes. Harold A. Shaw, 
Realtor, 2580 E. Tremont Ave., New York 
61. TY 2-1700. 


not know the answers, but that the 
savings banks should add their studies 
to those being made by the Mortgage 
Bankers Association and the insurance 
industry. The lending industry, he 
said, has the responsibility for making 
the free market work in the mortgage 
field. 

Other recent discussions of the Cen- 
tral Mortgage Bank in The Mortgage 
Banker: June, 1952, “Make Fanny 
May a Central Mortgage Bank” by 
Benton B. Wolfe; August, 1952, “The 
Industry Needs a Central Mortgage 
Bank” by ]. J. Braceland; and March, 
1953, “If a Central Mortgage Institu- 
tion, What Kind?” by Miles L. Co- 


lean. 


>> YOUR HOME AND MINE: 
That’s the title of a remarkable book* 
published not long ago, written by 
Frank Watts, assistant treasurer of 
MBA member firm J. E. Foster & 
Sons, Inc., Fort Worth. It’s a good 
book and one that, it seems to us, 
might very well be in every mortgage 
office. It probably will surprise many 
sophisticated lenders and investors to 
learn some of the things they will 


*Your Home and Mine by Frank Watts. 
150 pages. $3. Published by The Naylor 
Company, 918 N. St. Marys Street, San 
Antonio. 








find out by reading Your Home and 
Mine. Any veteran will find it tre- 
mendously valuable, any prospective 
home buyer will discover in it an 
excellent guide to what he should 
know. Because what Mr. Watt has 
done, in remarkably few words and 
in well-organized material, is spell out, 
interpret and analyze the factors that 
count in home buying and particu- 
larly in the instrument that makes 
most home buying possible: the mort- 


gage. 
>> AND SPEAKING OF BOOKS: 


There is another book that is making 
quite a dent in mortgage thinking 
these days and it’s MBA’s own Mort- 
gage Banking by Robert H. Pease and 
Dr. Homer V. Cherrington. First 
printing ran over two thousand cop- 
ies, considered excellent in the book 
field for a technical text of this kind. 
And the orders are still coming in. 
Scores of colleges and schools have 
bought in quantity lots. What’s im- 
portant is that the work is becoming 
recognized as the standard reference 
in the mortgage industry. Did you 
get a copy? Better order now, ad- 
dressing your inquiry to McGraw- 
Hill Book Company, 330 West 42nd 
Street, New York. Price $7.50 per 
copy. Every mortgage office needs it. _ 
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LIFE COMPANY LOANS 


For the mortgage man who hasn’t 
been disposing of the volume of loans 
he would like to, life company figures 
for the first quarter of this year would 
appear to indicate that others may 
have been doing the selling. For the 
life companies bought mortgages. 
Mortgages added during the quarter 
topped a billion, totaling $1,077,000,- 
000. This $75,000,000 larger 
than such acquisitions in the first 
quarter of last year and was exceeded 
in only one previous first quarter, in 
1951. 

Total new investments in securities 
and mortgages in the first three 
months of this year were $3,148,000,- 
000, slightly less than in the like pe- 
riod last year, and total rose 
to $74.295.000,000 on March 31. The 
net increase in assets in the three 
months was $1,261,000,000. A year 
ago, the March 31 assets were $69,- 
250,000,000. 


>> BONDS BOUGHT: 
business and industry, in large part 
for the expansion of plant and equip- 
ment, accounted for more than one- 
third of all new investments in mort- 











was 


assets 


Loans to 


gages and securities. 

The companies’ acquisition of 
corporate bonds totaled $1,110,000,- 
000 in three months, while stock 
purchases were $61,000,000, bringing 
aggregate corporate securities ac- 
quired to $1,171,000,000. This was 5 
per cent less than corresponding in- 
vestments in the first quarter of 1952. 





SAVE OUR CITIES 


Cleaning up American cities, elim- 
ination of slums and acting to prevent 
further blight are long-term objectives 
which the country is going to be a 











good deal more conscious of in the 
ahead. At MBA 
meetings in mortgage 
men have heard all angles of these 
Now, as a result 


immediate years 


recent years, 
problems discussed. 
of all the accumulated discussion and 
planning, some definite action seems 
to be coming. NAREB has a plan re- 
volving around the creation in cities, 
under state-enacted enabling lesigla- 
tion, of community conservation com- 
missions, and calling for the use of 
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firm enforcement of local health, 
safety, and housing standards, redevel- 
opment of sites on which structures 
unfit for rehabilitation now stand, and 
rezoning in connection with replan- 
ning of neighborhoods to improve liv- 
ing conditions, neighborhood ameni- 
ties, and municipal facilities within 
them. This is the essence of the 
famed Baltimore plan. 

Broader objectives of the plan are 
to eliminate blight and slum condi- 
tions which cannot be dealt with ade- 
quately through enforcement cf city 
codes alone. 

A community conservation commis- 
sion, called for in the plan, would 
have power to establish in a city, with 
the approval of the city council, 
neighborhood conservation areas. 
These areas could be predominantly 
residential, commercial, industrial, or 
of diversified character, in which 
there exist over-crowding, unsanitary 
conditions, dirt, disorder, and dilapi- 
dation. Each such area would have 
boundaries to constitute a natural and 
convenient entity for citizen coopera- 
tion and execution of a neighborhood 
plan for conservation, improvement, 
and development. The commission, 
in cooperation with the city planning 
commission, would make a plan for 
reaching these objectives and carry 
out the plan. 
>? ITS POWERS: In addition to co- 
ordinating local law enforcement, the 
new commissions would have power 
to: 
>? Prohibit the occupancy of 
building noi complying with city ordi- 
nances establishing minimum accept- 
able city standards of occupancy, 
maintenance, and repair of property. 
>? Acquire, through purchase or con- 
demnation, buildings that cannot be 


any 


made to comply with the neighbor- 
hood plan, or which cannot be made 
to comply with city ordinances estab- 
lishing minimum standards of occu- 
pancy, maintenance, and repair, for 
the sole purpose of razing or removing 
the building. Under this procedure 
the land would remain in possession 
of the owner and could be redevel- 
oped, or sold for redevelopment for 
any purpose consistent with the neigh- 
borhood plan under modern zoning, 
building, and housing codes. 

>> Acquire, through purchase or con- 
demnation, land and buildings when 
the sites are needed for privately- 
owned facilities such as parking areas, 
especially in industrial and commer- 
cial districts, or for replatting, when 
such acquisition is essential to carrying 
out the neighborhood conservation 
plan. Land so acquired would be 
replatted and/or restricted to use in 
accordance with the plan, and would 
have to be sold by competitive bidding 
within a year from the date of acquisi- 
tion. 

>> Levy a small tax on all property 
within the city to provide a revolving 
fund for administration of the pro- 
gram. Part of this administrative fund 
would be used to make advances 
where property owners are proven 
unable to secure private financing for 
complying with an order of the com- 
mission to bring a family dwelling up 
to the legal minimum acceptable city 
standards. Such an advance would 
be a special assessment lien upon the 
particular parcel of real estate and 
would be repayable to the fund on 
terms established by the commission. 
>»? Levy special assessments on each 
parcel of property within a neighbor- 
hood conservation area, after approval 
by a majority of voters in the area, 
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to provide funds for necessary acqui- 
sition of land and buildings in carry- 
ing out the neighborhood conserva- 
tion plan. Property owners would 
have up to 10 years to pay the assess- 
ment in annual installments. Assess- 
ments of property whose owners elect 
to pay in annual installments would 
go to a special bond lien, and the 
bonds would be marketed by the com- 
mission. 

>> THE U. S. ROLE: Role of the 
federal government called for in the 
NAREB plan is to: 

>> Provide maximum marketability at 
the lowest possible interest rates for 
the assessment bonds sold by local 
community conservation commissions 
by insuring the bonds through an ap- 
propriate federal agency. The low 
interest rate so attained would be the 
interest rate paid by the property 
owners on the assessment liens. 

>> Provide maximum encouragement 
to citizen participation in slum elim- 
ination by amending federal income 
tax laws to provide that the residual 
value of any structure razed within a 
neighborhood conservation area shall 
be deductible in any one year, or 
spread over a period of 2, 3, 4, or 5 
years, at the option of the taxpayer in 
calculating his income tax. (State 
governments are asked to make a simi- 
lar provision in state income tax laws.) 
>> Encourage new capital investment 
within neighborhood conservation 
areas by allowing depreciation for in- 
come tax purposes of the total cost 
of new capital investment within such 
areas at a rate not to exceed 20 per 
ccnt in any one year, at the option of 
the taxpayer. (State governments are 
asked to make similar provisions. ) 
>? Assure maximum availability of 
mortgage financing and encourage- 
ment to private rehabilitation, new 
construction, improvement, and de- 
velopment in neighborhood conserva- 
tion areas by amendments to the laws 
governing federal mortgage insurance 
to meet the special needs of neighbor- 
hood conservation areas for mortgage 
financing. 





| WE'VE GOT BIG DEBTS 








Worried about the country’s mount- 
ing debt? Some in Washington pro- 
fess to be quite worried, particularly 
about consumer debt and declare that 


these credit controls were dropped 
just at the wrong time. Individuals 
sank $429 million deeper into debt 
during March to bring consumer bor- 
rowing above $25.6 billion—up $5 
billion from a year before. The March 
gains pushed total consumer credit to 
within $30 million of the record set 
last December. 

Consumer instalment credit for such 
things as automobiles, television sets, 
furniture and home repairs rose $422 
million during March to a high of 
$19.3 billion. This was $4.7 billion 
more than 1952 levels. 

March was the 12th straight month 
that instalment borrowing has topped 
the preceding month’s level. The 
boost this March compared with a 
decrease of $5 million in March, 1952, 
a drop of $44 million in March, 1951, 
and with a gain of $216 million in 
March, 1950. 

Consumer debt isn’t alone in hold- 
ing at high levels. Mortgage debt is 
holding to a lofty peak. Outstanding 
home mortgage debt rose by $6,200,- 
000,000 in 1952, to the record figure 
of $58,000,000,000. These figures 
cover mortgages on one to four-family 
nonfarm houses. 

The year’s growth of indebtedness 
is somewhat smaller than in 1951 or 
1950, but greater than for any other 
previous year. Each of the major 
types of lenders participated in the 
increase of mortgage portfolios in 
1952. 

Since 1939 the balance of mortgage 
debt has grown by over 250 per cent, 
which is about equal to the rise in 
personal incomes in the nation during 
that period. The debt has tripled in 
size since the end of World War II. 

In 1952 itself, continued building 
activity and a strong market for ex- 


isting homes combined to produce an 
all-time peak year for home financing 
volume. About $18,000,000,000 of 
mortgages of $20,000 or less were re- 
corded with local authorities during 
the period, a rise of 10 per cent from 
1951, 





“AUTHORITIES” GROW 


The “authorities” that the mortgage 
business knows best are the housing 
authorities which issue the public 
housing bonds, but the “authority” 
development has taken root in many 
other places as well—deep root. It’s a 
significant development in the field 
of government operation and finance, 
this expanding use of the authority 
principle as a medium for putting 
certain types of public services and 
facilities, formerly supplied and sup- 
ported by the public purse, on a pay- 
as-you-go basis. 











The boom in toll roads has made 
them the best-known nationally of the 
authority type of operation. However, 
authorities (or districts or commis- 
sions, as they are called in different 
areas) are now providing a great 
many other public services on a reve- 
nue-producing basis. Among these, in 
addition to highways, are transit, ports 
or navigation, airports, bridges, tun- 
nels, hospitals, levees, even parking 
lots and of course housing. 

A basic element in the way they are 
run is that the user pays the freight 
through tolls or other charges, usually 
set at levels which not only cover 
operating costs but debt service as 
well. Thus in certain areas of govern- 
ment operation the overburdened tax- 
payer is getting some break, small 
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though it may be when compared 
with the tax and debt load as a whole. 

However, being governmental in 
nature and origin, these authorities en- 
joy the vital advantage of tax exemp- 
This gives them a big edge over 
private especially in these 
days of record tax rates, and vitiates 
any comparison between the two with 
respect to operating costs and charges. 


tion, 
business, 


Authorities provide certain basic 
advantages over the more ordinary 
form of government operation. They 


can, for example, cross state lines, as 
evidenced by the Port of New York 
Authority, the Delaware River Joint 
Commission, and the Bi-State Devel- 
opment District in St. Louis. 

Then, too, they permit the pooling 
of resources of small governmental 
bodies to provide services and facilities 
beyond the ability of any one individ- 
ual community. For example, the Al- 
legheny County Sanitary Authority, in 
Pennsylvania, is now trying to solve 
the sewage disposal problems of a 
whole county of 1% million people. 
In addition, authorities permit the 
efficiencies of large-scale operation. 

British in origin, authorities started 
in this country three decades ago 
when New York and New Jersey set 
up the Port of New York Authority. 
It was modeled after the Port of Lon- 
don Authority, which was established 
before World War I. Their growth 
in this country has been particularly 
rapid since the end of the last war, 
stimulated by the difficulty communi- 
ties and states have had in providing 
services and facilities, or main- 
taining existing ones, as the result of 
inflation, revenue problems, and other 


new 


conditions. 





SITUATION NOT GOOD 


On the gloomy side is the phrase 
for NAREB’s semi-annual survey of 
the real estate market—at least as 
far as the financing end goes. 

Home seekers are finding conven- 
tional loans many areas, 
with little prospect of an improved 
situation during the second half of 
1953, it says. 

Borrowers, in smaller cities in par- 
confronted with a diffi- 
with only one commu- 

having a population 
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Irving Rose: president, Edward 
Rose & Sons, home builders, was 


elected President of First Mortgage 
Corporation, Detroit, and Sidney P. 





Sidney P. Kaye 


Irving Rose 


Kaye, former vice president, was 


elected executive vice president. Ben- 





‘PEOPLE AND EVENTS: 
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ton B. Wolfe, former president, re- 
signed. Rose is a director of the 
Michigan Association of Home Build- 
ers, alternate Director of the National 
Association of Home Builders, and a 
member of the Society of Residential 
Appraisers. 

Most local MBAs are closing down 
this Summer with their customary 
annual outings. Detroit MBA has 
scheduled its affair for June 23 with 
golf the main feature of the day. 
Chicago MBA is planning its event 
for July but, before that occurs, the 
Association is having a _ luncheon 
meeting June 22 when members will 
hear MBA President Brown L. What- 
ley. 





listing funds readily 
available at par for single-family 
residential structures. For cities of all 
sizes, only half of them report this 
situation. In more than 2 
cities, no mortgage 


under 25,000 


desirable 
per cent of the 
money is available at all. 

For multiple-family structures, not 
even a third of the cities report mort- 
gage money readily available at par 
for conventional loans, and 6 per cent 
say that it is completely unavailable. 

In the opinion of 71 per cent of 
the boards reporting, moreover, the 
mortgage money supply at par for 
conventional loans will remain the 
same during the last six months of 
this year. 

Prospective home purchasers look- 
ing for VA and FHA financing were 
meeting with disappointment early in 
the year, NAREB observes. Shortage 
of mortgage funds for these programs 
was repeatedly noted by the real 
estate boards. Where the scarcity is 
attributed to the interest rates, gov- 
ernment action in raising those rates 
may correct the situation in some 
areas. 

However, other facets of the mort- 


gage money problem are affecting the 


real estate market in general, and 
inevitably their influence will be felt 
in the stream of GI and FHA-insured 
loans. 

While a tendency toward higher 
interest rates for conventional first 
mortgage loans is confirmed by re- 
ports received from a number of real 
estate boards, the most common rate 
continued to be reported at 5 per 
cent. A wide variation in rates re- 
lated to the size of city and geo- 
graphic location, however, emphasizes 
the caution necessary in attempting 
nationwide interpretation. 

The reporting real estate boards 
were almost unanimous (99 per cent) 
in predicting higher interest rates or 
continuation of current ones during 
the next six months. 

Lack of an adequate secondary 
market to which lenders can sell their 
home mortgages to replenish their 
supply of funds for more loans was 
reported by two-thirds of the 264 
real estate boards. 

NAREB observes that this points 
up the need for a system of regional 
mortgage association such as it re- 
cently proposed (see page 30). 
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NATIONAL HOMES! 


Snapshots from the Netional Homes Album of Progress This Record for Home Production Proves The 


of. Soundness of National Home Mortgages 












National 
livable today crt very 


The demand for National homes clearly indicates 
America’s preference for these luxury-styled, 
functionally designed, precision-made, reasonably 
priced houses. Such popularity is constantly 
increasing the sound, long-term investment op- 


portunities offered by National home mortgages. 
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Best Seller of '53—the 
Nati i“co ” 

QUALITY AND STYLE ~~" — 


IN ALL PRICE CLASSES 


FRED P. TOSCH, Inc., Buffalo, N. Y. 





"In the past 24 years we have built 300 P"Guaronteed by > 





) National homes in a fully diversified housing Good Housekeeping 
R program. We have found buyers of our $6,900 S45 sorparsis OO 
a OmMRES National home as enthusiastic and well satisfied as those who e 
purchased the $14,500 Monterey. As builders of National homes ae w paena ee 
a . . Te — So. paneis an Structural parts as 
NATIONAL HOMES CORPORATION = can offer quality, livability and good appearance in all price they leave the assembly. plant 
classes. ; 
F TTE, | ANA + HORSEHEADS, NEW YOR : carry the Good Housekeeping 
geewe _ " - 4 FRED P. TOSCH, President guarantee seal and the Parents’ 


Magazine seal of commendation 
as advertised therein. 








TITLE INSURANCE 


For the Real Estate Owner 
and Mortgage Banker 


A Policy of Title Insurance, in addition to its pro- 


tection against title losses, facilitates the sale and 


transfer of Real Estate and Real Estate Mortgages. 


The Company is Licensed in the Following States: 
Alabama Mississippi 
Arkansas Missouri 
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Maryland Wisconsin 





Wyoming 
and in the 
District of Columbia and 
Territory of Alaska 


BRANCH OFFICES Approved attorneys throughout states 


Baltimore, Maryland—21 South Calvert Street Issuing Agents fon moet principal cities 
Little Rock, Arkansas—214 Louisiana Street —Escrow Services Furnished by our 
Nashville, Tennessee—S.W. Cor. 3rd & Union Streets Home Office and by all Issuing Agents. 


KANSAS CITY TITLE INSURANCE COMPANY 


Capital, Surplus and Reserves over $2,900,000.00 
Title Bldg., 112 East 10th St. Kansas City 6, Mo. HArrison 5040 





